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ex- 


UNE COMMENCEMENT 
ercises have been unusual this 
year because of the unusual num- 


ber of the brass hats of the 
automobile industry who been 
mortar-boarded by various uni- 
versities, colleges and_ schools. 
William S. Knudsen, executive 
vice-president of General Motors, 
has been made Doctor of Science 
by Roanoke; Henry Ford, Doctor 
of Laws by Colgate; Alvan Ma- 
cauley, president of Packard and 
also of AMA, Doctor of Laws by 
Michigan; James D. Mooney, 
General Motors export vice-presi- 
dent, Doctor of Engineering by 
Case School of Applied Science. 


* * *” 


INSPIRED BY this recognition 
of the industry’s brains by the 
pedagogic world, this column 
would like to clap one of the 
funny-looking hats on Dave Ral- 
ston, general sales manager of 
Oldsmobile, and thrust into his 
good right hand a scroll declar- 
ing him Doctor of Sales. He’s 
earned this citation, the column 
holds, for the record he has set 
in marketing his 1935 product. 

There have been several com- 
vanies which are able to boast 
nat already in 1935 they have 
.aanufactured more cars than in 
all of 1934, but I think Ralston is 
the first sales manager who boasts 
that his retail sales right now} 
exceed total sales for 1934. 

* * * 


JUST AN OLD Christopher 
Columbus, I discovered, on a trip | 
to Lansing, that as of June 10, 
when the returns came to Ral- 
ston’s desk, that the record had 
been reached in the first third 
of the month. As Ralston checked 
his figures he found that whereas 
in ’34 his sales totaled 73,749 
units at retail, that for five 
months and 10 days of this year 
the count was 74,207. And 
from where I sit, it looks as if 
he can coast the rest of the way 
and beat Oldsmobile’s all-time} 








high of 95,837 for the complete | 

year of 1929. 
* * ~ 

RALSTON ADMITS that he} 

has been handicapped this year 


his production limit had 
been 900 cars a day. He’s been| 
plugging away, fighting a huge| 
bank of orders that taxed his pro- 
duction limits. Even now he had| 
a goodly bunch of 
on the books but it 
as it was a couple 
back. Dealers have 
for more and more 

(Continued on Page 


because 


commitments | 
isn’t as bad 
of months 
been yelling 
cars and it’s| 
13, Col. 4) | 


Engineers Sean Macaule 


Cars And. Trends 
Of Future Day 


By HERBERT CHASE 


White Sulphur Springs, W. Va., 
June 21.—Thursday marked the 
practical completion here of a 
highly success- 
ful Summer 
meeting of the 
Society of Auto- 
motive Engin- 
eers, although 
one technical 
session remains 
for this morn- 
ing. The social 
windup came 
this evening 








with a_ grand 
Se §6—lball and the 
sports program was concluded 


this afternoon. 

From an automotive standpoint, 
the passenger car session of 
Wednesday and Thursday were 
probably the most important or 
of greatest technical interest but 
the passenger car session of 
Tuesday evening, the tractor and 
Diesel session Wednesday evening 
and the general session Thursday 
evening, at which J. B. Eastman, 
federal co-ordinator of transpor- 
2, Col. 1) 


(Continued on Page 











. Big | SAE Meeting Closes 





y is Re-Elected 


For Seventh Time as AMA 


Sees Top } Year Since ’29 


ima | 








ALVAN MACAULEY 
President Automobile Manufacturers Assn. | 


Record Crowd Expected 
At 4th Annual MEWA Meet ; 


By MEL ADAMS 
Chicago, June 21.—With pros- 
pects of a record attendance, the 
fourth annual MEWA Conference 
will open here Monday at the 
Edgewater Beach Hotel. The 


three days of meetings are to be| 


devoted to problems, trends and 
opportunities as they concern the 
automotive jobber and his place 
in the merchandising scheme of 
the industry. 
Preceding the 


U. S. Motorists 
Pay $304,928,000 
For 1934 Fees 


Detroit, June 21.—American mo- 
torists paid $304,928,000 in regis- 


ses- 


meetings, 


| tration fees and miscellaneous 
fees on the 24,933,403 motor ve- 
hicles registered in 1934, figures 
compiled by the United States 
Department of Agriculture and 
released last week disclose. These 
receipts include all fees except 
special taxes paid by motor car- 
riers. 

Of the total receipts, $262,762,- 


as registrations fees, 
for passen- 


000 was paid 
including $182,053,000 


ger vehicles (automobiles, taxi- 
cabs, motor buses, ambulances 
(Continued on Page 3, Col. 4) 


| 


~~] gions are scheduled by the Motor 
and Equipment Wholesalers Assn. | 
board of directors and the manu- | 


| facturers’ relations committee to- | 


| chief points to be considered in 





morrow, with the committee con- | 
vening again Monday morning | 
before formal inauguration of the | 
summer conference. 

Topics as announced today at | 
MEWA headquarters indicate the 


(Continued on Page 3, Col. 3) 


The Top Ten 


Passenger Cars 
First Ten in Registrations 
as Reported in ADN Today 
1935 1934 
Pos. Make Pos, 
1—359,115 Ford 196,587— 1 
2—217,215 Chey. 176,309— 2 
3—153,417 Plym, 109,914— 
4— 68,802 Dodge 35,873— 
5— 55,584 Olds. 20,861— 
6— 52,342 Pont. 28,112— 
J— 28,402 Hud.* 22,830— 
8— 23,586 Buick 19,760— 
9— 16,932 Chrys. 8,033—10 
10— 15,165 Stude. 15,738— 9 
*Includes Terraplane. 
Total All Makes 
1,041,393 665,263 

See complete figures 
date, 1935-1934, pages 12 
13, this issue, 


to 
and 


trucks, was predicted at the 
meeting of the Automobile Manu- 
facturers Assn., held here in the 
.General Motors Bldg., Wednes- 
day. 

Alvan Macauley, president of 


| Foy (De Soto), 


| dent; 


Detroit, June 21. The largest 
production year since 1929 based 
on sales estimates for the final 
six months which will bring the 
1935 total up to 3,525,000 cars and | 


the Packard Motor Car Co., was | 
re-elected president of the asso- | 
ciation for his seventi teim 
the industry’s leader. The meet- 
ing also elected the following to 
serve during the coming year: 
Alfred H. Swayne (General 


as 





Motors), first vice-president; Chas. 


W. Nash (Nash), vice-president, 
passenger car division; A. J.| 
Brosseau (Mack), vice-president, 


commercial car division; Byron C. | 
secretary; Fred J. 
Haynes, Detroit, treasurer; Pyke 
Johnson, Washington, vice-presi- 
Alfred Reeves, vice- presi- | 
dent and general manager. 
The complete board of directors | 
includes the officers above and | 
Roy D. Chapin (Hudson); Walter | 
P. Chrysler (Chrysler); 
(White) 
ham- Paige): ‘ 
(Studebaker); Alfred P. Sloan jr 
(General Motors), and W. F. Mc- 
Afee (International Harvester). 
Among the speakers and the 
topics that were discussed at the 
all-day session of the 60 repre- 
sentatives who attended were: 
“Labor Outlook” 
ler, President 


(Continued on 


Paul G. 


Dodge _ Bros. 


Page * Col. 5) 


Hoffman | 
| 


T. R. Dahl | 
; Robert C. Graham (Gra- | 


~|President. Would 


Impose Heavily 


On Corporations 


Opinions Differ on Likeli- 
hood of Action During 
Current Session 








Washington, June 21.— 
The automobile industry 
will suffer more than any 
other industry in the coun- 


try if Congress passes the 
radical tax program proposed by 
President Roosevelt in his recent 
surprise message, it was  pre- 
dicted by competent observers 
here today. The proposed tax 
program, in the event it becomes 
law, might even force the re-or- 
ganization of some of the larger 
corporations, it is believed. 
Opinion is divided as to whether 


or not such legislation is to be 
pushed at the present session. 
Such action would be welcomed 


at the White House. However, it 
is not yet certain that the Admin- 
istration will attempt to strong- 
arm the measure through at this 


| session. 


The following recommendations 


| are made by the President: 


Imposition of inheritance and 
gift taxes on very large estates, 
in addition to the present estate 
taxes. The proceeds would be 
used for reduction of the national 
debt. 

Restriction of very large in- 
comes, particularly those of more 


than $1,000,000, by very high 
taxes. 

| <A graduated income tax on net 
corporate incomes starting at 
10% per cent for small corpora- 
tions and increasing to 16% per 
cent for the largest companies, in 
lieu of the present flat rate of 
13% per cent. 


By K. T. Kel- | 


| 
| 
| 


Except for the minimums and 
maximums for corporation taxes, 
President Roosevelt suggested no 
specific rates. 

Long-time objectives were cited 
by the President as follows: 

Elimination of unnecessary 

(Continued on on Page 18, Col. 13, Col. 1) 


ie O.K.’s Wagner Bill; 
Legality Test Bosenail 


June 21.—Without 
the House of Rep-} 
has passed the Wag- | 
ner-Connery labor disputes bill, | 
a measure strongly opposed by | 
virtually all of American business 


Washington, 
a record vote, 
presentatives 


and industry and held by many 
competent authorities to be un- 
constitutional. The measure has 


already hav- 


gone to conference, 
ing been passed by the Senate. 


Numerous amendments were 
offered, but they were voted down 


in quick succession. Neverthe-| 
| less, two important changes were 
| written into the bill. 


The House accepted original 


| provisions of the Senate bill which 
'set up the National Labor Rela- | 


tions 


Board as an independent 
agency, to administer the act, 
with quasi-judicial functions. 


An 
tepresentative 
of Georgia, and 
House, provides 
selected for the 
gaining collectively 
the employes of more 
employer. 


That the 
nally becomes law, 
later be challenged, 
it eventually will come 
Supreme Court for decision 
its constitutionality, is held 
tain in informed circles here. 


amendment, sponsored by 
Robert Ramspeck, 

passed by the 

that no unit 
purpose of bar- 
shall include 
than one 


measure, when it fi- 
will sooner or 
and that 
before the 
as to 
cer- 











acleiie Thronged at SAE White Aine mm Meet 


Engineers Mix Play 


Hours of Serious Work 


(Continued from Page 


tation, spoke, drew the largest 
audiences. Thursday morning's 
session on fuel volatility attracted 
few automobile engineers, but the 
facts brought out by the fuel men 


present seem likely to have a far-| 
reaching effect on future car and 


engine design as they point un- 
mistakably to the coming of 
more volatile fuels. 

This will undoubtedly bring 
changes in the design of engines 
as well as in fuel systems and 
may result in much grief to the 
automobile manufacturers if they 


do not heed trends which the fuel | 


technologists say are unavoidable. 


Vapor Lock Threat 


Reports presented today indi- 


cated renewed trouble from vapor | 


lock and there was some tendency 
to criticise 1935 models because 
the very narrow radiators tend to 
make temperatures under the 
hood so high that vapor lock is 
being encountered. If still nar- 
rower radiators come in 1936 
models, as some predict, and no 
steps are taken to lower under- 
hood temperature and thus to 
keep fuel from vaporizing before 
it leaves the carburetor, more 
vapor lock and related trouble 
are in store, according to well in- 
formed opinion. Such troubles 


will be further aggravated if fuels 
become 
dicted. 

The paper called Sky Hooks 
and dealing with suspension sys- | 


more volatile as is pre- 
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With 


1) 


engine buses used on Madison} 
Avenue, New York, in which the 


driver sits at the extreme front, 
is much less than with front- 
engine buses on Fifth Avenue, 
though the latter run at much 
lower speed. Stout has _ his 
Scarab car here and it has at- 
tracted a great deal of attention. 

Diesel engines have come in for 
much consideration at this, as in 
other recent meetings, and there 
is continued interest in the sub- 
ject, though there are still many 
skeptics who question the ability 
of Diesels to compete on a very 
large scale with the less expensive 
gasoline engine, especially if 
Diesel fuel comes to be taxed as 
heavily as gasoline. Neverthe- 
less, the Diesel advocates make 
out a strong case and have gained 
much success in certain classes 
of applications, according to ex- 
perience related here. C. L. Cum- 
mins has a car here fitted with a} 
Diesel engine and it is regarded 
as an exhibit well worthy of note, 
though few engineers look for) 
wide use of Diesels in passenger | 
cars. 





Measures Knocks 


Neil MacCoull has_ presented 
two papers which are likely to 
gain wide circulation as they deal 
with important subjects. The 
first, presented Tuesday evening, | 
described a new method of en-| 
gine knock measurement and} 
tests made with the new form of 


Summering at 





Mixing work with play 600 automotive engineers descended upon White Sulphur Springs this week for the Summer meeting of the Society 


of Automotive Engineers. 


vice-president of Bendix Awtegon Corp.; A. D. T. Libby; 


Left to right in the above pictures are: 


“Barney’’ Whittelsey, 


J. E. Schipper, publicist; 
SAE; John A. C. Warner, 


David Beecroft, past SAE president and 
general manager SAE; 


a Bantam Ball Bearing, and William B. Stout, president of SAE. 


which will interest many ait 
tive engineers. C. H. Jorgensen 
of Delco-Remy and Wheeler G. 


| Lovell of General Motors research 
also contributed some useful facts | 


about automatic chokes and 
other features of today’s cars 
which deserve study by those 
dealing with fuel systems. The 
last-mentioned author collabor- 
ated with T. A. Boyd and John 


M. Campbell in outlining impor- | 


tant trends in engine design 
which influence the _ successful 
use of today’s fuels. This paper 


included references to many de- 
sign and performance items as 


| well as to. starting problems, 
trends in mixture temperature, 
acceleration, dilution and_ the 
like. 





A study in studies is presented in this picture of A. J. Poole, Scintilla; 


Socony-Vacuum; Zues Soucek and R. P. 


White Sulphur Springs. 
A 


tems, by W. S. James, came in for 
favorable comment and marked 
one of the high spots of the meet- 
ing. It described methods of sus- 
pension analysis and test and out- 
lined some of the other 
done in the Studebaker labora- 
tory on suspension systems. 
There was interest 


which he has de- 
has a car here 
this transmission 
demonstrated to 


transmission 
veloped. He 
equipped with 
which is being 
those interested. 


Stout Explains 


President Stout’s talk this morn- 
ing on body and material features 
revealed few new facts but went 
over in good shape. The usual 
objection to rear-engine cars, that 
they expose the driver to greater 
hazards in collisions, was raised 
and answered effectively. In a 
serious crash, it was pointed out, 
it is likely to matter little whether 
the engine strikes the driver from 
in front or from the rear. When 
he sits in front, however, he has 
a better view forward and so is 
more likely to avoid accidents. 

Joseph A. Anglada said that the 
accident rate in the new rear- 





H. J. White, | 


Lansing, Eclipse Aviation Corp., snapped at | 


work | 


also in the| 
paper by John Sneed at the same'| 
session describing the automatic | 


Herbert Chase, member of SAE, who is covering the meeting for 
DN, seems to have been the center of study as he shot this one. 


knock meter he has devised. Ac- 
cording to Dr. C. H. Schlesman of | 
Socony-Vacuum, this provides a 
new tool through the use of) 
which the automobile engineer 
can measure knock directly and} 
perhaps develop forms of com-| 
bustion chambers much superior | 
to those now in use. In his} 
second paper, Mr. MacCoul, who} 
is with the Texas Company, deals 
with the vapor lock character- | 
istics on recent models of cars, | 
and give data which all car and| 
engine designers should study, | 
especially as some recent models | 
are not so good as their prede-| 
cessors in avoiding vapor locking | 
tendencies. 


Bearings Tested 


W. R. Griswold of Packard had 
a good paper on the stresses in 
connecting rod bearings, but as it 
was not available in advance of 
the meeting it brought little dis- 
cussion. It outlined the results 
of a long series of tests on bear- 
ings of different types, some of 
which involved the application of 
photo-elastic methods of measure- 
ment. In the paper by O. D. 
Treiber of Hercules Motors, there 
was also some discussion of new 
bearing alloys in Diesel engines | 


|} until a 


Fun for Ladies 


A majority of the ladies who 
attended the convention 
their husbands or parents took 
part in daily bridge tournaments. 
Monday’s results were 
in the preceding issue. On Tues- 
day Mrs. H. W. Kizer and Mrs. 
R. E. Cligan won first and second 
prizes, respectively. Wednesday 
the prizes went to Mrs. Wm. 
Barnes first and Mrs. N. 
nick second. The first prize 
awarded on Thursday was to Mrs. 


R. H. DeMott, Mrs. H. C. Dish- 
man winning second. 

In golf for ladies’ (kickers’ 
handicap), Mrs. C. M. Larson's 


89 carried off first prize on Mon- 
day, with Mrs. J. C. Tuttle’s 87 
winning on Tuesday, followed on 
Wednesday by Mrs. W. H. Old- 
acre’s 122 (40 handicap). 
Winners Listed 

The first, second and _ third 
prizes in golf (sweepstakes) for 
men resulted as follows: Mon- 
day, R. V. Keeley, 71; R. H. 
Marschner, 76; S. F. Lentz, L. B. 
Green, R. G. Bradley, A. C. 
Chambers and 
tying for third with 79. On 
Tuesday J. S. Drake and C. H. 
Jorgensen tied at 73 for first, 
other winners being L. R. Ander- 
son, 74, and L. J. Schneider, 79. 

First place was won on Wed- 
nesday by F. C. Horner, 71, fol- 
lowed by R. E. Clingan, K. M. 


Wise and C. E. Dwyer tying at} 


73. L. R. Anderson, W. B. Hoey 
and W. 


The highest number of points 


for ladies in Field Day sports was | 
made by Eleanor Schwarz, a total | 


of 19, with Jane Schwarz and 
Mrs. E. F. Rossman tying for 
second place with 12 points. 
Among the men F. J. Phillippbar 
scored a total of 26 points to win 
first place but was pressed by 
R. H. Marschner jr., who won 
second with 25 points. 


Bergstrom 
21.—Charles 


Charles A 


Portland, Ore., 
Albert Bergstrom for many years 
traffic manager for the well-known 
automotive firm of Chanclor & Lyon, 
few years ago when he re- 
tired on account of ill health, died 
at his home here last week. He is 
survived by his three daughicrs. 


June 


with | 


reported | 


B. | 
Lazar- | 


| ager of Chrysler Corp., 





Detroit, June 21.—K. T. Keller, 
vice-president and general man- 
confirmed 
today the an- 
nouncement 
from Evansville, 
Ind., that two 
plants will be 
reopened there 
for the building 
of Plymouth 
cars. 

Chrysler 


Corp.’s Evans- 
ville plant, 





which has been 
closed for three 
will be equipped for as- 
sembly operations under the di- 
rection of Paul Sauerbrey, vice- 
president of Plymouth in charge 


K. T. Keller 


years, 


Eggert as resident manager. 
Bodies for the new operation in 





Ferd Marschner | 


H. Oldacre followed 75's. | 


Evansville will be built in the 
former Graham plant there under 
the direction of Briggs Mfg. Co. 


Several months will be required | 


| to re-equip the | two plants inas- 





Advertising the summery weather at the 
Greenbrier, White Sulphur Springs, is B. B. 
Bachman, Autocar, all dressed for 
the occasion. 





of manufacturing, with Joseph R. | 


| the 











Chrysler Will Re-open 


Two Evansville Plants 


much as the necessary machinery 
and facilities have to be installed, 
and it is expected that they will 
be in production early in Decem- 
ber. Initially it is anticipated that 
the output of the two plants will 
be at the rate of about 300 cars 
a day. 

The Evansville plant was ac- 
quired from Chrysler Corp. when 
latter bought the Dodge 
Brothers properties in 1928 and 
was used until three years ago as 
a truck plant. 


Wrong Name Used In 
Chain Letter Story 

Detroit, June 21.—In an 
account published in ADN 
last week describing the 
suppression of a chain let- 
ter scheme to merchandise 
ADN mistak- 


automobiles, 
enly used the name of the 


Highland-Chevrolet Co., 
Chevrolet dealers of this 
city. The firm using the 
chain letter plan was the 
Highland-Detroit Co., Dodge 
and Plymouth dealers, of 
this city. We apologize. 


Packard Starts 
Second Line 


For 120 Models 


Detroit, June 21.—In efforts to 
catch up with its unfilled orders 
the Packard Motor Car Co, has 
installed a second assembly line 
for its One Twenty cars. Con- 
vertible coupes are being finished 
on the new line. 

Demand has been heavy for 
this type of car and by setting 





|; up a new line in the main plant 


a considerable gain in production 
of the One Twenty plant is ex- 
pected. At the same time the 
convertible coupe is being made 
available for delivery in more 
rapidly mounting volume. 
Production on the Packard One 
Twenty has practically reached 
the peak ey of the plant 


Joins rae 


New York, June 21.—C. M. Piper 
has been appointed general manager 
of the automotive materials depart- 
ment of the Johns-Manville Corp., 
succeeding J. T. Spicer, resigned. 
For five years Piper has directed his 
for 


own sales counsel organization 
producers and marketers of auto- 
motive products, rubber and 


petroleum. He previously was with 
the Fisk Tire & Rubber Co. and 
the Goodyear Tire & Rubber Co. 


ao 


attgl 


Pity 
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Little Prospect Seen for 
Senate Move to Ease Burden 





Washington, June 21. 
uance for another two years of 
more than half 
in excise taxes, 
measure by the automotive in- 
dustry, was voted this week by 
the House of Representatives. 
The measure now goes to the 
Senate, where stormy debate is 
anticipated due to the determina- 
tion of a bloc seeking to raise 
income taxes and place gradually 
higher levies on corporation earn- 
ings. There is little prospect, 
competent observers here feel, 
that the Senate will move to ease 
the taxes on automotive products 
as provided in the House legisla- 
tion. 


The majority leadership in the 
House whipped through the reso- 
lution under suspension of the 
rules, bringing about final action 
in 40 minutes despite outspoken 
protests on the part of minority 
members. The vote was 247 to 
117. This was a scant four votes 


more than the two-third majority | 


required under the gag procedure. 


Levies Opposed 

Analysis of the schedule of 
taxes on automotive products re- 
veals that an estimated total of 
$28,000,000 is expected for the fis- 
cal year 1936 through the levy 
on lubricating oil; $8,000,000, im-| 
ported petroleum; $27,000,000, | 


a billion dollars | 
borne in largest | 





tires and tubes; $6,300,000, trucks; 
$35,000,000, other automobiles; $6,- 
200,000, automotive accessories; 
$170,000,000, gasoline; $9,600,000, | 
oil by pipe line. 

The automotive industry’s lead- 
ers on numerous occasions have 
stated their opposition to these} 
special levies, holding them not 
only to be unjustifiable assess- 
ments, but likewise to be severe 
obstacles in the way of a return 
to general economic normalcy. 

That the contentions of the in- 
dustry have not fallen upon 
wholly barren ground was indi- 
cated 


in a statement this week | 
by Representative Robert L. 
Doughton, chairman of the| 
House Ways and Means Commit- | 
tee. Representative Doughton 
said: 

Suggests Removal 


“In spite of this recommenda- 
tion (continuance of the excise 
taxes) your committee believes 
that these taxes and the higher 
postage rate should be removed 
as soon as the condition of the 
Treasury permits. 

Unofficially, committee mem- 
bers indicated that, unless it is 
urgently requested by the Presi- 
dent, there will be no other gen- 
eral tax legislation this year. 
Representative Samuel B. Hill, 
of the special tax sub-committee, 
pointed out that it was not the 
intention of his group to con- 
sider, now, special gift and in- 
heritance taxes proposed by Sec- 
retary of the Treasury Henry 
Morgenthau to meet possible bo- 
nus payment. 

“Ordinary” expenses of the 
Government, Representative Hill 
said, would be met by existing 
revenues, with a small balance 
left over. 

Representative Hills statement 
was made, however, before Presi- 
dent Roosevelt sent up his sur- 
prise message, proposing new 
heavy inheritance, gift, and cor- 
poration levies, 


Graham ONES Parrett 


Manager in Washington 


Detroit, June 21.—Henry T. | 
Parrett has been appointed Wash- | 
ington district manager for the 
Graham-Paige Motors Corp., with | 
supervision of sales in the Dis- 
trict of Columbia and Virginia. 

Parrett was succeeded 
Pittsburgh district by Frank N. 
Finke, formerly assistant sales 


manager of the Hupp Motor Car | 


| corrosion, 





in the) 


| complete mass of roses 





Co. 
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Contin- | 


Testing Society 
Gives Plans of 


Detroit Meeting, 


Detroit, June 21.— The provi- 
sional program of the 38th annual 
meeting of the American Society 
for Testing Materials, to be held 
here June 24 to 28 at the Book- 
Cadillac Hotel, lists several dis- 
cussions relative to the automotive 
industry. 

An address “Where is Detroit 
Going?” by Harvey J. Campbell] 
jr., secretary, Detroit Board of 
Commerce, is scheduled for the 
opening session Tuesday morning 
at 10 o'clock. 


At the same session, C. F. Hirsh- | 


feld, chief of the research depart- 
ment, Detroit Edison Co., will 
discuss the “Relation of Specifica- 
tions to the Engineering Profes- 
sion.” 


At the third session, Tuesday at 
8 p.m., there will be a symposium 
on “The Place of Materials 
Automobile Roads 
John §S. Worle, University of 
Michigan, will discuss roads and 
K. D. Smith, B. F. Goodrich Co., 
will give a paper on tires. A 
third talk on cars, has not yet 
been definitely placed. 

Wednesday morning at 9:30, J. 
O. Almen and A. L. Boegehold, 


| General Motors Corp., will discuss 


“Endurance Testing of Rear Axle 
Gears and Gear Steels.” 

At the 2 p.m. session the same 
day, the following discussions are 
listed: 

“Report of Committee D-11 on 
Rubber Products,” H. A. Depew, 
chairman. 

“Report of Committee D-2 on 
Petroleum Products and Lubri- 
cants,” T. A. Boyd, chairman. 

“The Effect of Volatility on Oil 


Consumption,” by L. L. Davis, 
Continental Oil Co., and R. D.}| 
| Best. 


“Influence of Engine Design on 
Oil Consumption,” by M. O. Tee- 
tor, Perfect Circle Co. 

In other sessions of the meeting 
discussions will feature reports on 
insulation, waterproof- 
ing, road materials, metal fatigue, 
spectographic analysis, ceramics, 
metallography, and others. 


Penn. Senators 
Defeat Proposal 
To Raise Gas Tax 


in | 
and Rides.” | 


| Stewart, 


| by the MEWA. 





Pittsburgh, Pa., June 21.—By a 
scant margin of five votes in the 
Senate at Harrisburg a proposal 
to increase Pennsylvania's state 
gasoline tax from three to five 
cents per gallon was defeated this 
week for the second time in the 
present session of the Legislature. 

The next day an amended 
measure calling for a one-cent 
per gallon increase was passed by 
the Senate by vote of 29 to 15, 
and it will go to Gov. George H. 
Earle for signature as the session 
draws to a close. 

Even more disturbing to mo- 
torists than the gas tax increase 
is the possibility that Pennsyl- 
vania may lose $18,000,000 of its 
share of federal public works 
highway funds as the result of 
failure by the state to repay 
money borrowed from the motor 
funds, and for diverting gas taxes 
to other uses than highway build- 
ing. Under terms of the federal 
act, states which divert motor 
funds are heavily penalized. 


Wins rirst Prize 





Portland, Ore., June 21.—During 
the 47th annual Rose Festival Pa- 
rade, Portland Automobile Dealers 


secured first prize in the Commercial 
vehicle division with their entry, a 
and peonies. | 
This is the usual experience of this} 
co-operative trade body 





May Continue to Levy Half Billion Excise Taxes 


Klingler Greets Pitiitiite 





H. J. Klingler, president of Pontiac (center), greeting L. P. Steuart, Imperial Potentate of 
the Shrine on the occasion of Pontiac’s gift to the Shriner’s Hospital for Crippled Children 


of 15 Shrine flags. 


Steuart is also the Pontiac distributor in Washington. 
is Past Potentate W. Freeland Kendrick, 


The other man 
founder of the hospitals. 


Recérd Attendance Seen 
For MEWA Convention 


(Continued from Page 
the set addresses and the open} 


discussions by members. 


E. T. Satchell, president of the | 
open the con-| 


association, will 
ference with a statement of its 
purposes at 10 a.m. Monday. He 
will next appoint a committee on 


resolutions. Tom Glasgow, the| 
MEWA representative for the 
petroleum industry, will then dis- 


cuss proposed marketing practices 
in that field. Highlights of the 
board of directors report will close 
the morning session. 


Wilson to Speak 
The afternoon meeting will in- 


Chicago, on “Federal Housing 
Administration Loans as Apply- 
ing to the Sale of Service Station 
Equipment,” and by Frank G. 
executive secretary of 
the Wholesalers code authority, 
Washington, D. C., on recent gov- 
ernment developments 


the jobbing trade and present 


| status of government co-operation 
The session will | 
wind up with the reading of a} 


with business. 


statement by Flint Garrison of 
the Wholesale Dry Goods Insti- 
tute covering the classification of 
manufacturer selling policies, fol- 
lowed by a discussion of a similar 
plan recommended for adoption 


On the program 
morning are a report of the man- 


ufacturers’ relations committee to | 
Hen- | 


be presented by George P. 
derson, chairman; a discussion by 


W. E. Wissler of the MEWA of | 


the Iowa chain store tax law and 
its effect in the re-arrangement 
of retail distribution outlets; a 
review of similar legislation in| 
other states by Kay Kneisly, 
merchandising director of the 
Irving-Cloud Publishing Co., 
a general discussion of a plan} 


for more effective use of sales | 


building material in trade publi- | 
cations. 
Lubeck Will Talk 
The Neighborhood Sales-Serv- 
ice movement will hold the center 


of the stage at the Tuesday after- | 


noon session, with Col. E. M. 


Lubeck, dealer service editor of | 
giving | 


Automotive Daily News, 
the story of the origin, growth, 
present proportions, operation and 
results that have accrued from 
adoption of this merchandising 
idea. Discussions will follow 
along lines of how jobbers may 
best capitalize on the plan in their 
business, 
have been able to do in their 
neighborhood sales-service proj- 
ects, either independently or with 
factory encouragement. 

Since code enforcement has been 


, | citizens 
clude talks by Percy Wilson, re-| 
gional director of the FHA for} 


affecting | 


for Tuesday 


and 


| ger-mile, 


as automobile dealers | 


1) 


pronounced illegal by the Supreme 
Court, sentiment has grown, state 
MEWA officials, that the federal 
trade commission might be ex- 
pended into an_inter-govern- 


| mental industry agency whereby 


the principle of fair competition 
can be applied. 

One of the important subjects 
to be covered Wednesday will be 
a merchandising campaign de- 
signed to emphasize the funda- 
mentals of jobber distribution in 
aiding the retailer to operate 
profitably, to impress retailers 
with the fact that “as American 
their right to be free 
agents in the operation of their 
business is part and parcel of that 
individualism so essentially a part 
of American life,” and to assist 
retailers in appealing more effec- 
tively to the consuming public. 

Members and non-members of 
MEWA in the manufacturing, job- 
bing, automotive retailing and 
motor car fields are welcome to 
attend the meeting, states B. W. 
Ruark, general manager. 


U.S. Motorists 
Pay $304,928,000 
For 1934 Fees 


(Continued from Page 1) 

and $70,273,000 by 
vehicles (motor 
trucks, tractors, 


and hearses), 
freight motor 
trucks, tractor 
etc.). 

Receipts other than registration 
fees accounted for $37,344,000. 
Dealers’ licenses and plates to- 
taled $1,657,000. Operators’ and 


| chauffeurs’ licenses took up $19,- 
| 915, 000. Fines and penalties took 


from the motorist $1,687,000. 
Transfer fees and “other miscel- 
laneous” fees extracted from the 
driver’s purse $8,839,000. 


Special taxes paid by motor car- 
riers (mileage, ton-mile, passen- 
franchise fees, _ etc.) 
reached a total of $8,001,000. 

Including those fees and taxes 
paid by trailers and semi-trailers 
and motorcycles, the grand total 
of all motor vehicle fees paid in 
1934 was $312,929,000. 

Automobiles and taxicabs reg- 
istered in 1934 totaled 14,143,565 
and paid in registration and other 
fees a total of $88,099,000, or ap- 
proximately $6.29 per vehicle. The 
total motor trucks registered last 
year was reported as_ 673,111. 
These trucks paid $10,939,000, or 
approximately $16.25 per vehicle. 

These figures are all exclusive of 
taxes on gasoline, oil, tires, and 
accessories 


3 


AMA Predicts 
Record Year For 


Car Production 


1) 


(Continued from Page 


Corp., and Harry Anderson, 
General Motors Corp. 
“Mirrors of Washington” — By 
Pyke Johnson, Washington 


representative. 

“What is Ahead for Exports’— 
By Robt. C. Graham, Vice- 
President Graham-Paige Mo- 
tors Corp. 

“Our New Selling Problem”— 
By R. H. Grant, General Mo- 
tors Corp. 


lation to 
Paul G. 


“Manufacturer’s Re 
Traffic Safety’—By 
Hoffman, President, Stude- 
baker Corp., and Dr. Miller 
McClintock, Director, Harvard 


Bureau for Street Traffic 
Research. 

“Our Industry's Surveys and 
What They Indicate’—By Dr. 
David Friday. 

“The New National Recovery 
Act”—By John Thomas Smith, 


Vice - President, General Mo- 
tors Corp. 


A presentation on exports by 
Robert C. Graham, vice-president, 
Graham-Paige Motors Corp., and 
Edgar Smith of the General Mo- 
tors export Corp., developed prob- 
able exports of 530,000 units to 107 
countries, an increase of 21 per 
cent over the previous year. 

The broadening markets for 
American motor _ products 
throughout the world, aided sub- 
stantially by the reciprocal tariff 
program of Secretary of State 
Hull, has been one of the out- 
standing features of the recovery 
in the motor industry. The wear- 
ing out of old cars, both here 
and abroad, the new road con- 
struction which provides greater 
opportunities for use, and the 
advances in truck transportation, 
along with the unusual values 
offered in present day automo- 
biles, have contributed greatly to 
this forward movement which has 
so substantially increased the 
number of automobile workers in 
the motor and allied industries, 
such as petroleum, steel, copper, 
rubber, plate glass, lumber, and 
aluminum, and which this year 
is expected to provide at least 
3,130,000 carloads of automobile 
freight for the railroads. 


Among others who attended 
the meeting and participated in 
the discussion were: Alfred P. 
Sloan jr., Byron C. Foy, Donald- 
son Brown, Paul W. Seiler, Roy 
D. Chapin, Chas. W. Nash, R. E. 
Olds, Jos. E. Fields, R. P. Page, 
R. S. Pruitt, A. vanDerZee, W. R. 
Tracy, R. G. Waldron, Vernon R. 


Drum, W. B. Hulbert, W. F. Mc- 
Afee, George M. Kellogg, Wm. 
Schacht, R. J. Corbitt, A. J. 


Brosseau, A. J. Chanter, D. E. 
Bates, R. A. DeVlieg, T. R. Lip- 
pard, E. S. Gorrell, R. F. Black, 
T. R. Dahl, R. O. Gill, Fred J. 
Haynes, Chas. D. Hastings and 
J. W. Scoville 


Says New LaFayette Line 
Will Soon Be Announced 


Kenosha, Wis., June 21.—In line 
with a promise to dealers by C. 
W. Nash at the time of the Nash 
“400” previewings, a new line of 
LaFayette models will be an- 
nounced soon to the public. Ship- 
ments of the cars started a week 
from the 


ago, it is made known, 
Racine plant to dealers. 

The new Nash “400” and La- 
Fayette mark the first of the 


1936 models on the market. 
While details of the LaFayette 


have not as yet been revealed, 
it is stated by E. H. McCarty, 


president of Nash Motor Co., that 
their price range will be below 
the highest priced models of the 
1935 line, and will be built in six 
body styles 
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Old Merchandising Tactics Return to Retail Field 


Worse Since Code Death 


St. Louis, June 21.—Serious developments in the auto- 
mobile retailing trade since the death of the code are in- 
dicated in a survey made June 18, by the National Auto- 
mobile Dealers Assn., among former chairmen of Code 


States. 


These men, in answer to the NADA question- 


naire, report that there has been a general tendency to 
resort to the old tactics in effect before the code came into 


being. Over-allowance on used cars, discounts on list 
prices and other forms of wild® 


trading are again in evidence. 


While, of course, it cannot be 
said that the trade was entirely 
free from these abuses during the 
life of the code, the NADA survey 
indicates that conditions have 
grown worse since the code 
ended. Comments from the field 
indicate a wide interest in the 
proposal that manufacturers take 
a firm hand in helping to control 
the used car situation. Wage 
Provisions of the code are being 
upheld, it is claimed, but hours 
and drawing accounts for sales- 
men have gone by the boards. 
Some hold that the wage provis- 
ions cannot be maintained with- 
out the protective influence of 
fair practice rules similar to 
those in the former code. 


The following telegrams were 
received in answer to the NADA 


questionnaire: 
San Francisco, Calif. 

Largest percentage dealers are 
trading over Code prices. Have not 


noticed or heard of any price cut- 
ting. Approximate trades running 
$15 to $50 over code. Wages and 
hours remain same. 


* * 


Washington, D. C. 


Twenty dealers contacted all han- 
dling cars under one thousand dol- 
lars report sixty per cent of sales 


have been above book prices. Ten 
of those contacted handling cars 
over thousand dollars report that 
seventy-one per cent of sales have 
been above hook prices. New car 
prices maintained. 
* * * 

Jacksonville, Fla. 

With possible exception Tampa 
and St. Petersburg where dealers 


are operating on mutual agreement 
used car allowances have sky rock- 
eted. Unless this condition changes 
promptly there is no possible chance 
majority dealers to make profit and 
this business will fast degenerate 
to chaotic condition existing before 
enactment of code. Vast maiority 
dealers in favor some form of con- 
trol used car allowances but small 
minority prevents workable agree- 
ments. Earnestly urge NADA take 
whatever action deems advisable to 
save profit opportunity for retail 
dealers this industry. 


+ 


Pocatello, Ida. 


Conditions hours increased gener- 
ally to fifty-two. Wages increased 
accordingly except on monthly salary 
men. Prices used cars steady. Con- 
signments generally on fifteen per 
cent basis. Idaho dealers report 
good conditions. 


” 


7 * * 


Belleville, Ml. 


Becoming increasingly evident that 
used cars are being taken in at 
prices above the hooks. Some sec- 
tions report wild trading. Even 
usually conservative spots are now 
paying twenty-five to fifty dollars 
over with used car sales bad 
a * 


Wichita, Kan. 


The conditions in this district with 
regard to over on used 
cars 1s very bad. This may have re- 


allowances 


sulted without the Supreme Court 
decision for the weaker dealers fol 
lowed the holder dealers in viola- 
tion of the Code when it became ap- 
parent that the Code was going to 
be difficult to enforce andthe 
stronger dealers were drawn in in 
self defense. 

The dealers are londed with ex 
pensive used cars and are n aking 
desperate efforts to unload 

» ” * 


Shreveport, La. 

Trading conditions and allowances 
on used cars worst ever experienced 
This is general through north 


‘Louisiana, South Arkansas, 
rexas. Cutting prices on all new 
cars varies from five to twenty per 
cent, a very bad condition. Do not 
know of dealer or distributor in this 
tri-state area making any money. 


| 
| 
| 


| 


East | 


Practically all dealers back on fifty- | 


four hour week for all help. 


* * * 


Baltimore, Md. 


It a very definite fact that the 
conditions prevailing in this district 
since Supreme Court decision are 
exactly the same as they were be- 


1s 


fore NRA went into effect. It is be- 
lieved that this describes the entire 
| situation just the same old wild 


trading and just the same occasiqnal 
price cutting. As a Ford dealeb, I 
am in a position to know and not 
guess. 


* * * 


Portland, Me. 
Have 
situation. 


made careful canvass local 
All dealers trading above 
Guide on part of deals. Conserva- 
tively thirty per cent of all deals 
being taken from five to two hun- 
dred per cent above Guide depend- 
ing upon age of car. Have sent 
letter to key dealers throughout 
state and will report further when 
replies received. Some reports of 
price cutting on no trade deals. 


* * * 


Minneapolis, Minn. 


Retail conditions deploring, state- 
wide. Ford, Chevrolet, Plymouth 
being discounted on clean deals from 
fifty to one twenty-five. Most all 
trades on cheaper cars fifty to one 
hundred dollars above code. Larger 
trades one hundred to three hundred 
dollars more than code. 


> * * 
Missoula, Mont. 


Many dealers have gone to forty- 
eight hour week, estimate at least 
fifty per cent. Price cutting and 
over allowance on used cars has in- 
creased materially in some localities. 
Moral persuasion along with good 
business sense is quite effective. In 
other localities dealers seem 
almost unanimous that used car 
Guide is greatest moral persuasive 
influence but that factories must co- 
operate if present retail set-up is to 
survive. Be assured our sincere co- 
operation. 


> * - 


Concord, New Hamp. 


Personal investigation discloses 
that most of our dealers are making 
over allowances and cutting prices 
when they deem it necessary to con- 
summate a trade. Have no evidence 
of wage cutting but some dealers 
have extended hours. Most of our 
dealers are clamoring for price con 
trol with factory co-operation with 
teeth. 


> » * 


Grand Forks, N. Dak. 


to be| 


Trout Streams Beckon 


From the salesroom windows of the Howard Automobile Co., 
Angeles, this display beckons to the erstwhile Izaak Walton. 
@ de luxe 4-door sedan. 


association attempted stop gap reg- 
ulation but most dealers ignore any 
attempt to control retail activities. 


| Local or community attempts at reg- 
| ulation have generally failed because 


|of one or more refusing co-opera- 
tion. Are allowances on desirable 
trade-ins running as high as 
hundred dollars cash discount, 
straight sale half that. Situation 
getting worse each day and some 
control necessary or trade will be 





Rewire regarding code condition | 
rapidly getting worse on price cut- 
ting and trade allowance. State 


fully demoralized within thirty days. 
Believe both government and fac- 
tory co-operation necessary and for 
definite positive action factory looks 
like best bet. At least eighty per 
cent of trade would welcome strict 
regulation but only if more effective 
than former code. Report based on 
state association activities. 
. * 7 


Portland, Ore. 


New car sales increasing. Public 
demanding long prices on used cars 
and are getting it. New car dealers 
are trading long seventy to one hun- 
hundred fifty dollars. General opin- 


ion among new car dealers that 
within sixty days there will be a 
strong demand for a new and im- 


proved code. Used car dealers very 
careful about paying present whole- 
sale prices asked. Used car dealers 
seem pleased over code upset. Small 
profits if any have been made this 
year among new or used car dealers 
in Portland territory. Possibilities 
for automobile dealers lie within 
state organization; as I have said 
before NADA success lies in strong 
state associations. 

. 7 
Providence, R. L 


After comprehensive checkup with 
dealers throughout the state, general 
opinion is that used car allowances 
are higher than at any time during 
life of code. Most dealers taking 
what business they can get at their 
own figure and passing up balance 
of trades offered. 

* * 


> 
Huron, S. Dak. 


Reliable information indicates 
crease of twenty-five to fifty per 
cent in used car allowances since 
elimination of code. This condition 
even existed prior to court decision 
due to uncertainty of NRA renewal 
considerable price cutting on new 
merchandise and will be even greater 
when buying season over. 


in- 


Safe Driver 


is presenting the certificate. 





Oscar A. Olander, police commissioner, 


Spencer operates a commercial vehicle for the White Stat 


division of the Socony-Vacuum Oil Co., Inc. 





| 


in Los 


Pontiac dealers 
It is built around a Pontiac 


San Antonio, Tex. 


With reference telegram, condi- 
tions in larger cities are worse. Deal- 
ers are trading long and cutting 
prices to move inventories. The new 
car bootleggers are causing consid- 
erable trouble in larger centers. | 
Conditions with the country dealers 
remain about the same; they have) 
paid no attention to Guide Book 
prices for six months. There may 
have been a few exceptions. Lack of 
code enforcement has worked hard- 
ships on dealers who endeavored to 
abide by it. I am convinced that | 
factory co-operation is only solution 


to our trade problems. 

* + * 

Salt Lake City, Utah 
Volume of business this month 
shows slight increase over past 
month, same period. Majority of 


dealers report trading wilder since 
court decision. Finance companies 
unable to make comment as to qual- 
ity of business over comparable 
period. A few dealers report im- 
proved condition. Price cutting not 
so bad to date. 


* 


Richmond, Va. 


With used car control eliminated, 
retail industry in this section is grad- 
ually returning to the evils of ex- 
cessive allowances and price cutting. 
Discussion with number of our bet- 
ter dealers discloses sharp reduc- 
tions in net profits, which is due 
primarily to lack of used car con- 
trol. Indications are that the evils 
of old have returned and that profit 
possibilities are anything but bright. 
The vice of an unreasonable num- 
ber of multiple dealers accounts is 
one of the most serious problems 
confronting the retail dealer. The 
thinking dealer in this vicinity is 
almost without exception very pes- 
simistic. Many of them believe it 
impossible to operate profitably un- 
der the conditions now confronting 











has already cost him $1,000. Deal- 

ers very anxious to return to used 

car control if law can be enforced. 
» + * 


Phoenix, Ariz. 

Wild trading and price cutting is 
prevailing. Held meeting Saturday 
of state dealers. First meeting since 
beginning code had poor attendance. 
No apparent interest; general belief 
what could not be accomplished by 
law cannot by mutual consent. Fac- 
tory co-operation apparently is re- 
spected and looked for by all. 

+ + om 


1| Birmingham, Ala. 


With exception of one small com- 
munity in state, trading conditions 


| are as bad as ever and in many in- 


| stances 
| third 





them. My personal opinion is that 
unless gross profit is increased and 
multiple dealer accounts reduced a 
terrific mortality is bound to occur; 
typical example of today’s problems 
is the May operation of a large and 
successful dealer in this city. New 
car volume showed increase May | 
this year five thousand dollars over | 
May, 1934; net profit for the month | 
however was twenty-six hundred | 
dollars less. Check showed that this | 
reduced profit occurred through ma- | 


terially increased used car losses | 
|}and a material reduction in gross | 
nrofit on ear units as a result of | 





vari- | 
sagt 

in 
As- 


factory reducing discounts on 
ous models and further reduction 
freight and handling charges. 
sure you of every co-operation. 


| * * * 
Charleston, W. Va. 
Some dealers are trading sanely 


while others are giving away to the 
pressure of the public and. taking 
business for the sake of volume only, 


the latter chiseling down on wages. 
In some eases incrensing hours from 
14 to 54 weekly, which has created 
some unemployment. We __ have 
definite information that almost 
every county in the state with ex- 
ception of Kanawha County and 
Ohio County are disregarding code | 


Herbert Spencer (center), Richmond, Mich., was cited by State Police this week for his | provisions. Logan County which was | 


safety record of 500,000 miles without an accident. 


considered best complying county in 
country, Mr. of ———— Motor 
Co,claims Supreme Court decision 


worse. At least one- 
of dealers have withdrawn 
salesmen’s drawing accounts. Sev- 
enty-five per cent of dealers are ob- 
serving minimum hourly wage scale 
but at least fifty per cent are dis- 


much 


regarding maximum hours. General 
opinion is that wages and _ hours 
cannot be maintained without fair 


trade practice rules which will never 
be on an entirely voluntary basis. 
Holding meetings and making de- 
tailed survey and will advise you of 
results when completed. 

* * * 


Texarkana, Ark. 

Conditions spotted; very bad some 
areas, better than to be expected in 
others. Areas which had compli- 
ance before decision apparently op- 
eration better now than others. This 
not definite. A great feeling of con- 
fusion exists. Prospects indicate low 
volume, all lines. 


+ * 
Denver, Colo. 
Conditions prevailing in the re- 


tail automobile trade since Supreme 
Court decision about same as before 
we had code. Conservative dealers 
endeavoring to secure used cars at 
reasonable prices but everyone will 
go above book prices where neces- 
sary. Used car stocks in Denver 
sixty-seven per cent over this time 
year ago. This may curtail some 
wild trading. Almost impossible to 
trade at book prices. Believe deal- 
ers are maintaining list price on 
new cars but over allowing on used. 


+ * ” 
Wilmington, Del. 

Conditions prevailing since Su- 
preme Court decision show trading 
and cutting prices very bad. Be- 
lieve conditions are worse than be- 


fore NRA was put into effect. Small 
dealers are coming into the city of- 
fering ruinous prices for used cars 
and cutting prices on straight sales. 
It is imperative that something be 
done to establish closed territories 
or city dealers cannot exist in our 


state. We need the NADA more 
than ever. 

* Ba 7 
Atlanta, Ga. 

Price cutting and wild trading 
quite prevalent. However, really do 
not think conditions materially 
affected by court decision. Worst 


competition is between dealers han- 
dling same product and this condi- 
tion can only be remedied by the 
factories. Voluntary agreements by 
dealers have proven unsatisfactory 
and for this reason do not believe 
further negotiations about the code 
will produce results. Appreciate 
your efforts but frankly consider 
difficulties insurmountable without 
positive and active support of fac- 
tories and this will never be given 
by the factories until compelled to 
do so through necessity. 
* * + 

Louisville, Ky. 

Conditions terrible; price cutting 
and too large allowances. Dealers’ 
stocks heavy and slow moving. 

+ + * 
Flint, Mich. 

Answering condition this vicinity 

regard wages and hours practically 


unchanged. Allowances on used cars 
considerably higher. 


* 

Greenville, Miss. 
Have reports from all sections of 
district and without exception there 


oa 


is much unfair competitive prices 
being paid for used cars which is 
most disastrous. Have no reports 


as to other form of price cutting. 
* * * 
Kansas City, Mo. 

Canvassing situation find trades 
wilder any previous time in history. 
Used car allowances high or higher 
than year ago. Price cutting many 
cases and deals being made where it 
looks impossible to gét wholesale 
gross. Used car stocks Kansas City 

(Continued on Page 12, Col. 4) 
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Washington is Watching New Program of C of Cc. 


NIRA Social § Security 


Included in Discussion 





Washington, June 21.—Official 
Washington this week was giving 
close scrutiny to the program of 


the Chamber of Commerce of the | 


United States, adopted by the 


board of directors of that organi- | 


zation at its summer meeting here. 

Although the Chamber’s policies 
on major issues are well known, 
nevertheless keen interest at- 
tached to the manner in which 
they have been re-stated at this 
time. 


The subjects to which the board | 


has proposed that the Chamber 
address itself are: 

National Industrial Recovery Act, 
durable goods industries, social 
security legislation, work-relief 
program, agricultural policies, 
power utilities, 
legislation, railroad consolidation, 
Federal Reserve system and na- 
tional banking laws, 
trol and navigation 
eral finance, monetary 
state 
penditures, capital financing, mer- 
chants problems, commercial 
treaty policy, combating subver- 
sive activities, and business men’s 
organizations. 

A summary of the program 
which may interest the automo- 
tive industry follows: 


National Industrial 
Act—Upon this subject the Cham- 
ber has commitments, but the 
recent Supreme Court decision 
and new legislative enactments 
and other proposals pending make 
necessary a re-examination of the 
entire question of means for 
establishing and maintaining fair 
business practices, as well as re- 
quiring further exploration of the 
field of labor relations. There- 
fore the board has authorized the 


dams, Fed- 
policies, 


appointment of a special commit- | 


tee of representative business men 
to make a thorough study and 
report of the subject. 


Durable Goods Industries The | thing from pins to locomotives 


and local taxation and ex- | 





transportation | 


flood con- | chants will 





Chamber will use every effort to | 


make effective the resolution of 
the annual meeting which de- 
clared that the investment of the 
large sums necessary to restore 
operations in the capital goods 
industries is delayed because of 


existing laws and also by threat- | 


ened legislation which would per- 
mit the further intrusion of gov- 
ernment into business. 

Social Security Legislation—-The 
Chamber will continue to advo- 
cate that enactment of the major 
features of the pending social 
security legislation be postponed 
until there can be further exami- 
nation by a Congressional com- 
mittee. 

Transportation Legislation 
Federal legislation for equitable 


and appropriate regulation of the 
different forms of transportation 
has had Chamber support. The 
organization will continue to press 
for such legislation. 

Capital Financing—During the 
year this field will be thoroughly 
explored by the Chamber, with 
especial reference to the possible 
mechanisms for supply of inter- 
mediate and long-term capital for 
business enterprise, especially for 
those of*small and moderate size. 
This study will include the opera- 
tions of the Federal Securities 
and Exchange Commission, to- 
gether with the prospects of 
elimination of the Federal Gov- 
ernment from the field of capital 
financing of private enterprise. 

Distributive Trades — Problems 
of fair competition among mer- 
be canvassed under 
the Chamber’s program. Examin- 
ation will be made of such sub- 
jects as elimination of misleading 
pe pierre use of loss leaders, 


| and relations of users to suppliers 


of merchandise. 


Commercial Treaty Policy—Ex- | 
| amination of the Government’s | 
| program of reciprocal trade agree- 


ments and their effect upon both 


foreign trade and domestic indus- | 
| try will be made. 
Recovery | 


Trade Revi iv val 
In Farm Region 
Advances Sales 


Detroit, June 21.—Rural Amer- 
ica is undergoing a vastly im- 
portant transformation—an un- 
precedented revival of its pur- 
chasing power—the effect of 
which will make themselves felt, 
for many months to come, in the 
form of increased markets for 
commodities of all kinds. Every- 





will feel the 
times. 

This statement by W. E. Hol- 
ler, vice-president and _ general 
sales manager of Chevrolet Mo- 
tor Co., sums up all available 
data, not only as presented by 
Chevrolet dealers, 74 of whom 
have just concluded a two-day 
advertising conference in Detroit, 
but also as encountered by Holler 
and 15 other Chevrolet execu- 
tives, in the course of coast-to- 
coast trips during the latter half 


stimulus of better 


|of May. 


| the 


The dealers attending the con- 
ference, and especially those from 
areas where farming constitutes 
principal industry, were en- 
outlook for 

_ They ex- 


thusiastic over the 
the balance of @ of 1085. 


Edition of Red Book Aan 
“Official Used Car Guide” 


Chicago, June 21.— Containing 
used car cash valuations effective 
June 15, the new edition of the 
Red Book, issued by the National 
Used Car Market Report, Inc., 
has just made its appearance. 

A statement entitled “Special 
Notice” appearing as a foreword 
from the publishers announces 
that “we anticipate more frequent 
publication hereafter.” 


It adds that the book is issued | 


“with a warning that putting the 
high sales price in the mind of 


car to trade in was never good 
business, because it only leads to 
demands for excessive used car 
allowances.” 

The message to dealers 
tinues: 

“The Supreme Court decision of 
May 27 ends the experimental ‘of- 
ficial used car guide’ by outlawing 
and prohibiting the further pub- 
lication of the compulsory or 


con- 


penalty fixed trade-in allowances. | 


We call attention to the fact that 
a promise made to the automobile 
dealers of America at the incep- 
tion of the ‘official guide’ is ready 
to be fulfilled; our book 


the experiment in appraisal serv- 
ices. 

“Another milestone has been 
passed. This book which has 
weathered the storm stood like a 


stone wall prohibiting a monopoly | 


and consequent high book prices. 


the prospective customer with a) There is no telling what prices 


would have been demanded from 
the dealers had there not been 
this pioneer publication in the 
field.” 

Included in the new Red Book, 
in addition to cash valuations on 
used cars, are the latest 1935 
models with revised list prices, a 
section given over to comparative 
specifications and another to 
trucks up to and including those 
of 1%-ton capacity. 


is here | 
for their benefit at the close of | 


| opportunities 
| and 
| Chevrolet cars and trucks during 


| surprised to learn the actual ad- 





1 





ltween 30 ¢ 5 2 ighing | oe 
tween 30 and 35 hogs, weigh g | competition. 


‘Trucking Groups 


| a two-day meeting here this week, 


onl 


? Accurate Brake Test istes 





On the fifth wheel, shown above, is mounted 
ground and leaving a distinct mark. 
applied. 


Thus the exact speed of the car is known as well as the exact distance in which the stop was made. 


a speedometer. When the brakes are applied, 


J 


SO ee a 


a gun is fired discharging a slug against the 


The speedometer needle is stopped at the speed at which the car was running when the brakes were 
It is simple then to measure from the mark made by the gun to directly below the gun where the car was brought to a stop. 


Recent tests showed the Hudson stops 


averaged about the distance considered satisfactory by police departments. 





pressed themselves as favoring 
continuation of Chevrolet’s pres- 
ent newspaper advertising as a 
means of making the most of the 
now opening up, 
predicted greater sales of | 
the second half of the year than 
during the first. 

“Even the householder who has 
commented on the sharp increase 
in the cost of foodstuffs, and es- 
pecially that of meats, will be 


vance which rural products have 
staged since the low point of 
1933,” said Holler. “The extent | 
of the revival is strikingly shown | 
by a comparison of the amounts | 
of various farm items required | 
to make a down payment on an 
automobile then and now. 

“Two years ago, it required be- 


240 pounds apiece, to handle the 
down payment on a Chevrolet 
coach. Ten hogs in today’s mar- 
ket would do the same job. Little 
less impressive is the gain in the 
price of beef. One steer will make 


a payment which would have 
taken nearly three, and four 
1,200-pounders today will buy a 


whole car 

“Lambs have shown somewhat 
less gain, proportionally, but even 
so, a flock of 30 is enough to 
make the down payment on a 
new car or truck, which required 


nearly 50 in 1933. And the grain 
that is fed to this livestock -par- 
ticularly the hogs’ corn ration 


is up about on a par with the rise 
in hogs themselves. The amount 
required for the down payment 
in 1933 will pay for the whole car 


today.” 


O.K. Regulation 


The 
Inc., at 


Washington, June 21. 


American Trucking Assn., 


actment of a truck regulatory bill 
at this session of Congress. 

The ATA legislative committee 
was authorized by the directors 
to work for “the best legislation | 
obtainable,” providing for inclu- 
sion, if possible, of amendments | 
designed to insure continuance of 
benefits gained under the truck- | 
ing code and creation of a sep- 
arate division of the ICC. The} 
committee was given wide dis- | 
cretionary powers in order that 
it might work more speedily. 

About 100 leading operators 
from 27 states—principally direc- 
tors, and members of the policy, 
executive, and legislative commit- 
tees of the national organization 

reaffirmed their stand in sup- 
port of Federal regulation at the 
meetings held on Monday and 
Tuesday. 


| 

| 

- 

voted to continue to press for 7 
| 

| 

| 

| 





| has two gasoline tanks with a 


| the gallon. 


| a preshowing of the world’s first 


| spark plugs, without an ignition 


| less than $8.00 for fuel. 


Ab Jenkins Has New Car; 
Will Shoot for Speed Record 


Washington, June 21. With 
European racing stars planning 
to invade the United States this 
summer in quest for new world 
speed marks, Ab Jenkins, Ameri- 
ca’s No. 1 record holder will | 
“jump the gun” on them in the 
next few days with a brand new 
Duesenberg Special. 

An official sanction for the} 
speed trial at Bonneville Salt Bed 
near Salt Lake City, Utah, has 
been issued by the Contest Board 
of the American Automobile Assn., 
national governing body of speed 
According to Ted 
Allen; secretary of the contest 
board, Jenkin’s attempt will be 
made within the next two weeks | 
as soon as Bonneville is dry of its 
present shallow layer of water. 

Unlike his trials in 1933 and 
again in 1934 when he set out for 
and accomplished a long string | 
of distance records up to 3,000} 
miles, Jenkins is concerned this | 
month primarily with attaining 
new marks for the 100 miles and 
one hour records he does not hold 
at the present time. 

Jenkins’ newest record car 
so constructed and the alum- 
inum body is of such design 
that the car may be used on the} 
highway for pleasure driving. It | 
was built in Indianapolis under 
the supervision of Augie Duesen- 
berg, creator of many famous 
speedway cars that bear his name. 





| It cost $21,000, has an eight-cyl- 


inder supercharged motor, weighs 
4,800 pounds; is 18% feet long, 


total capacity of 95 gallons and 
the car will average six miles to 


Diesel Engine Auburn 
To Start Test Trip 


New York, June 21.— News- 
papermen here today were given 


passenger automobile without 


system or gasoline. 

The car is an Auburn, owned by 
Cc. L. Cummins, president of the 
Cummins Engine Co. of Colum- 
bus, Ind. 

It is the first Diesel - powered 
passenger car to be placed in 
operation in America and Cum- 
mins will leave here tomorrow on 
a coast-to-coast economy run 
with the expectation of making 
more than 3,000 miles at a cost of 





is | ‘ 


Hudson Reports 
Sales in June 


20% Over 734 


Detroit, June 21.—Sales of 
Hudsons and Terraplanes in June 
are climbing, according to figures 
just released by W. R. Tracy, 
vice-president in charge of sales 
of the Hudson Motor Car Co. 

“Not only are our total sales 
up to June 15 better than 20 per 
cent over a year ago at the same 
time, but during the second week 
in June we sold approximately 
200 more Hudsons and Terra- 
planes than we did during the 
first week of this month,” Tracy 
stated. 

“At the end of May, this year, 
our retail sales in the United 
States exceeded the total up to 
the end of June of last year. Our 
total sales up to June 15 for the 
year exceed sales up to August, 
1934. Reports from the field indi- 
‘ate that this demand will con- 
through the summer and 
fall. The growing strength of the 
farm market is being very clearly 
evidenced by the gains we are 





tinue 


| making in the agricultural states. 


Salesman Sues Dealer 
To Test Constitutionality 

Lansing, Mich., June 21. —Fed- 
eral authorities are investigating 
the case of T. J. Cronan, Lansing, 
an automobile salesman who has 
filed suit against another auto- 
mobile dealer here and the Lan- 
sing Automobile Dealers Assn. as 
the result of a rule of the associa- 
tion requiring an employe to lose 
30 days work in going from one 
employer to another where his 
former employer is unwilling to 
give him a release. 

According to Cronan, who is 
asking $500 damage from the lo- 
cal dealers’ association and from 
the F. H. McClintock Co. where 
he was employed, when he wanted 
a release to work for another 
dealer, he was forced to lose 30 
days work. 

He declared that the association 
has an agreement between its 
members whereby salesmen must 
lose 30 days work in transferring 
from one company to another, and 
believes that this rule is in viola- 
tion of a federal statute. 
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One sacred pledge we make our friends here and now. This publication, 
God willing and so long as it is in our charge, will never champion the| not see until four months from 
cause of any individual or any corporation which is not for the best inter-| now. 
ests of the automotive industry as a whole. Nor will its columns be used * * * 


to spread gossip or inflame prejudice. It will confine itself to the up- 
building of the industry it is pledged to serve, wholly through the dis- 
semination of NEWS which is timely, authentic and of value. wood can compare with that 
which has been the driving force 
back of this business of ours 
since the first “gasoline-buggy” 
was sold to some gullible opti- 
mist. Remove the buying urge 
of “improved appearance” or 
“new model” gadgets from our 
sales appeal and we might as 
well be selling plumbing equip- 
ment or farm machinery — and 
even there, I guess, they are in- 
troducing the come-up-and-see- 
me-some-time styles to focus at- 
tention on their latest models. 
* * * 


ALL OF WHICH is directed, 
not to the dealers who are selling 
the 1935 cars which will go down 
in history as the most improved 
line ever offered in a single sea- 
son, but to the manufacturers 
and suppliers who want to sup- 
ply the 1936 cars and to the ad- 
vertising media which hopes to 
be used in selling them. Now is 
the appointed time for their 
heavy-hitting selling and adver- 
tising if they want to cash in on 
what the next year’s market will 
bring. There is nothing on the 
horizon which points to anything 
but an even greater selling year 
for next year’s cars and trucks. 
There is on the other hand plenty 
of evidence which points to even 
greater production and sales. As 
a matter of fact, it is pretty well 
accepted that with the much 
earlier and therefore much longer 
selling season for the 1936 cars, 
with the improved conditions 
both here and abroad, that this 
coming year will break all-time 
records for more than one manu- 
facturer. 
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Why Not Delivered Prices? 
REPORTS from various sections of the country indicate 
that the death of the dealer code has greatly accentu- 
ated instability in used car allowance values. In many 
cases, also, this relinquishing of code rules has led to dis- 
regard of factory list prices. We would venture to say 
no other trade suffers so much from price jockeying. 

If there is an effect there must be a cause. We cannot 
help but feel that the basic cause of this price instability 
in our industry rests solely and directly in our present 
system of f.o.b. pricing. This plan, which results in a dif- 
ferential of as much as $200 in some cases, between the 
actual delivered price and the advertised price, invites 
haggling on the part of the prospective buyer. 

The buyer who plans to buy a car advertised in his local 
papers, national magazines and over the radio for $750, 
only to discover upon inquiry, that the car he had in mind 
actually will cost $850 to $900 delivered, with essential 
equipment, is bound to start chiseling. Since the dealer 
cannot conscientiously make concessions on the price of 
the new car, any “give’’ to the buyer must be hidden in 
the used car allowance. The dealer, in any case, is on 
the defensive. The elimination of the f.o.b. handicap, 
would remove the basic cause for price haggling, and a 
solution to the used car problem would be much simpler. 


Building With Bricks and Mortar 


YW iiAM OGG FITZGERALD has caught the spirit 
of the NADA profit survey in the cartoon at the 
upper right of this page. This little pig is building his 
house with the bricks and mortar of FACTS. When it is 
completed the Big Bad Wolf may huff and puff till he’s 
blue in the face but he shalln’t blow in this little pig’s 
house. Send your operations report to the NADA. Once 
the cause of your profit or loss is definitely established 
the cure will be comparatively simple. 


Let’s Forget the Code 
Now that a reasonable period of mourning has elapsed 
‘since the death of the code it is time to get back to 
fundamentals. We must forget the code period and carry 
on from here as though the code had never existed. Asa 
means of controlling used car allowances, the code, even 
though successful to a great extent during its life, is now 


x * * 


NATURALLY here at the 
home-office we get a great kick 
out of the nice bouquets which 
have been tossed over the tran- 
som in comment on our second 
attempt to supply this industry 
of ours with a Review & Refer- 
ence Book. We hoped that it 
would really be of value to every 
man who makes his living from 
the sale or service of motor cars 
or trucks, but we had no idea 
that there were so many indi- 
rectly interested in the figures 
we compiled. Orders have come 


defunct. A new method must be evolved. from universities, libraries, fi- 
The proposal of the NADA for control through changes| nance companies, banks, pub- 
lishers and stock brokers! Books 


in factory-dealer contracts is not likely to be accepted in 
its entirety. There is a feeling that the NADA asks too 
much. Nevertheless, these proposals have served a good 
purpose in bringing home to the manufacturers, lucidly, 
many of the problems with which the dealer is faced, but 
with which the manufacturer was unfamiliar. The spirit 
of co-operation bred by the code is not dead. Your idea 
of how used car allowances may be kept in line legally 
may be the thought needed to solve the problem. Write 
your ideas to ADN and let’s hold them up in the spotlight. 


Why Let the Wagner Bill Win? 
HE House this week passed the Wagner Labor Bill 
which had earlier passed the Senate. Amendments 
tacked on the measure in the House are likely to be 
quashed in conference. Regardless of this the bill faces 
almost certain defeat in the inevitable Supreme Court 
test. If this is true, why not kill it now rather than to 
kill it later along with the false hopes it is bound to breed? 


have been shipped to every coun- 
try except Little America and 
that copy was returned with a 
‘left no forwarding address” no- 
tation on the wrapper. 

+ * on 


SERIOUSLY, we are glad you 
thought our second book was 
an improvement over the first. 
We got a kick out of the fact 
that more than one of you re- 
ferred to it as “the almanac of 
the automotive industry.” We 
appreciate all of the kind news- 
paper notices which appeared 
from coast to coast. Maybe now 
that the applause has died down, 
a few of you will tell us what we 
left out and how we can improve 
the third book. Some good con- 
structive criticism right now 
might make our hats fit better. 
—G. M. S. 





proving grounds are working on 
the models which the public will 


ONLY THE PACE set by the 
public for the products of Holly- 









































Foiling the Wolf or the Wise Little Pig 


In This 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 


Congratulations 


I certainly want to extend to you 
my congratulations covering the 
semi-annual REVIEW & REFER- 
ENCE Book received this morning. 

I am sure that all automobile deal- 
ers will welcome the very helpful 
information contained in this book. 
—James M. O’Dea, Graham-Paige 
distributor, Detroit. 

Corker 

Just received a copy of Automotive 
Daily News’ second Review and Ref- 
erence Book. Gee! but it’s a corker. 
What is the great occasion for let- 
ting off all that steam at this time 
of the year, unless it is that you 
want to put a final nail in your 
competitors’ publication—that is, if 
you have any competitors left? How- 
ever, my congratulations, and I sin- 
cerely hope it brings the necessary 
returns and results. — James Levy, 
Buick Dealer, Chicago. 

Missing 

The only thing missing to make 
your recent review 100 per cent was 
the failure to list our name among 
the other manufacturers. 

We will be very pleased to have 
you include us in the next one if 
possible—J. P. Carritte jr., vice- 
president of True Alloys, Inc., De- 
troit, manufacturer of bearing 
bronze, brass, bronze, copper, alumi- 
num bronze, manganese bronze, 
aluminum and _ other’ non-ferrous 
castings for the automotive trade. 


Time Well Spent 

We are in receipt of your special 
edition (Review and Reference 
Book) of Automotive Daily News. 
The information of interest and 
value it contains makes the reading 
of it time well spent.—Ned Bailey, 
secretary Nebraska Automobile Deal- 
ers’ Assn., Omaha, Neb. 





Needs Two 


Our library copy of your second 
Review and Reference Book has just 
come to my desk. In view of the 
large number of pertinent facts con- 
cerning production contained therein, 


Corner 





I would like very much to have a 
copy for my personal file. 

If available, will you please send 
me at once a copy, enclosing your 
invoice to cover any extra charge 
for the copy? Be sure to mark it for 
my attention. — John P. Mahoney, 
Vice-President in Charge of Produc- 
tion Bendix Products Corp., South 
Bend, Ind. 


AS OTHERS 


SEE IT 


The Labor Bill 


There are three outstanding rea- 
sons why the adoption yesterday of 
the Wagner Labor Bill by the House 
of Representatives is to be regretted. 
First, the measure is of doubtful 
constitutionality. True, it has been 
changed in some respects, is an 
effort to make it stand up legally in 
the light of the Supreme Court’s 
NRA decision. But it still proposes 
to give a new Federal board power 
to establish a single, uncompromis- 
ing code of labor relations in all 
cases “affecting commerce” and it 
still defines the term, “affecting com- 
merce,” so broadly as to include 
matters even “tending” to lead to a 
dispute obstructing the flow of inter- 
state commerce. This, despite the 
Supreme Court’s unanimous finding 
that “where the effect of intrastate 
“transactions upon intrastate com- 
“merce is merely indirect, such 
“transactions remain within the do- 
“main of State power. * * * Per- 
“sons employed * * * in local trade 
“are not employed in _ interstate 
“commerce. Their hours and wages 
“have no direct relation to inter- 
“state commerce.” Enactment of 
the Wagner bill, in the face of this 
pronouncement, would inevitably re- 
sult in a vast amount of litigation. 

In the second place, the bill has a 
distinct bias. Included in the code 
which it proposes to establish are 
penalties for any employer who “re- 
“fuses to bargain collectively with 
“the representatives of his em- 
“ ployes.” Inevitably cases will arise 
in which employes ask for conces- 
sions which an employer does not 
feel able to grant them. Yet the 


(Continued on Page 13, Col. 2) 
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BUYERS LIKE THESE SAY 
“prove ul 


AND FACTS SELL THEM 


HUDSONS od TERRAPLANES 


Proved facts are the only basis on which taxi com- economy, ruggedness, safety and performance which 
panies and other large business users can afford to this type of user demands are the very qualities that 
make their car purchases. They have toknow—anddo — every car buyer wants. That’s why Hudson-built 
know— the comparative merits of a// makes of cars. gars are easier to sell. 


That more and more of these large commercial 
users are finding it profitable to replace other makes 
with Hudson-built cars has a double meaning to the 
Hudson and Terraplane dealer. 


It is very much worth your while to look into the 
profit possibilities of the Hudson and Terraplane 
franchise in your territory. Ask the nearest Hudson 


: distributor, or write the factory. 
It means a growing opportunity to cash in on volume 


sales to these fleet buyers. Moreover, the qualitiesof HUDSON MOTOR CAR CO., Detroit, Mich. 










WHEELING, WEST VIRGINIA—This fleet of eight Terraplane taxicabs 

(below) was recently delivered to the Commercial Taxi Company, of 

Wheeling, replacing the same number of low priced cars of another 
well-known make. Terraplanes were selected only 

after thorough comparative tests. 
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: aa COLUMBIA, SOUTH CAROLINA—OQOutstanding service delivered by eight 
Sete . Hudson-built cabs operated by Checker Cab Company of Columbia was 
pane cause for adding fifteen 1935 Terraplanes to its fleet, bringing its total 
a number of Hudson-built cars to 23. According to the company’s statement, 
the new Terraplanes were put in service, ‘‘In order to give 

patrons the utmost in safety and comfort.’’ 











PORT HURON, MICHIGAN — Two taxicab com- 
panies serving this busy Michigan port oper- @ 
ate only Terraplane cabs. Above are shown 
three of the Terraplane sedans operated by 
the Red Arrow Taxicab Company. At right 
are three of the Terraplanes in the service 
of the Yellow Cab Company. 


AMARILLO, TEXAS— Averaging more than 4,000 miles a month 
each on a 24-hour-a-day schedule is the fleet of Terraplanes 
? operated by Yellow Cab Company, Amarillo. Shown above 
are nine units of the fleet which is one of the largest 

in the Texas Panhandle. 


COLUMBUS, OHIO—Less than 1%4c a mile each is the average oper- 
ating record for the 20 Hudsons making up this fleet of the Radio 
Cab Company in Ohio’s capital. At the time this cost was com- 
puted, each car had been driven about 35,000 miles. Gasoline 
and oil expense averages 1.2 cents a mile while total mainte- 
nance, including tire repairs and retreading, is .0148 cents a mile. 
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Than Old Style Dealership 


By E. M. LUBECK 

Detroit, June 21.—ADN presents herewith the story of 
five dealers who have taken up neighborhood sales service. 
Singularly they are all Chevrolet dealers, men who have 
gone into the new automotive merchandising program on 
The reader’s attention is called to 
the fact that with but one exception these stations are 
located in medium-sized cities and are outstanding in 


their appearance, giving them an advertising appeal to 
has® 


their own initiative. 


the driving public. Each 
taken advantage of the opportu- 
nity to make it easy for the car 
driver to ap- 
proach the gas- 
oline pumps by 
providing ample 
gasoline island 
space, Each also 







NEIGHBORHOOD 
SALES AND 
SERVICE PLAN 


sible for the 





on the display 
floor. Entrance 
more dollars to the quick 
for dealers/\ service sections 


is made as con- 
venient as possible. 

The Lester Chevrolet Co. 
Kingston, Pa. merchandizes 


of 


business by having a floor sales- 

















sales of cars and trucks. 
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hes made pes: | jobs per month, divided between 


|and the number of contacts with | 


| lons of lubricating oil per month. 


its | 





Backhurst Chevrolet Sales Co., Midland, Mich., find that quick service makes for increased 
Backhurst has lots of room for owner cars and has developed a 
17,000-gallon volume of gasoline per month. 





|} and 


hes | quick service and major repairs. 
coat ak Gin aan The shop is equipped with all the 


man contacting with the car 
owner when he calls at the serv- 
ice station for work on his car, 
also has a man contacting 
with owners when they drive up 
for gasoline or oil. They service 
all makes of cars. They sell in 
the neighborhood of 1,560 service 


devices for service work 


modern 


the driving public can be esti- 
mated by the sales of over 11,000 
gallons of gasoline and 450 gal- 


Kingston has a population of ap- 
proximately 22,000. 
The Fellows Motor Co., at Steu- 
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The Frankel Chevrolet feeder station at Cleveland is set back from the street line and 
gives the car drivers lots of room on the gasoline pump island.’ The service department 
has eight doors open ready for service on all makes of cars. They report 16,000 gallons of 


gas and 300 gallons of oil sales per month. 





O., revamped its set-up | 
so as to take advantage of the| 
opportunity to combine sales and | 
service. A corner of the sales-| 
room was clipped off so as to 
make the approach to the gas 
pumps easier, finding that by 
making it easy to get onto the 
wide gas pumps’ platform they 
not only have run their gasoline 
sales up to 11,000 per month with 
the usual percentage of lubricat- 
ing oil sales but has secured 750 
service jobs per month, of which 
10 per cent is work on other than 
Chevrolet cars. Fellows says he 
can trace truck and new, as well 
as used car sales to his quick 
service facilities. The Fellows 
station is a main station and with 
a city of over 35,000, the organi- 
zation has possibilities of greatly 
increased business ahead of it. 
Down in Huntington, W. Va., 
Modern Chevrolet Sales answers 
the question about service work 
by saying that the facilities pro- 
vided for quick service is its best 


pumps are located on the island | 
made by cutting off the corner 
of the building so as to give an 
approach from the main street 
as well as the side street. At the! 


Modern Chevrolet Sales, Huntington, W. Va 


car owners. 





same time occupants of cars on 
the island get full view of the | 


source of new business. It serv-| new cars on display in the corner 
ices all makes of cars, has all! showroom. Modern Chevrolet 
the needed facilities for giving'Sales takes advantage of the 





Fellows Chevrolet Co., Steubenville, O., revamped its building and improved the lot by | 
adding a wide service platform. Cash register pumps speed up transactions and make con- | 
tacts for business. Ten per cent of the service volume is traced to that source. 


service and thereby is able to| space above the gasoline pumps 
handle the average job that comes| for advertising the cars it sells | 


in by its contact with one of the| as well as telling the passing 
leading jobbers in the city for| motorists the company is render- 
any and all parts needed. Chevro-| ing complete super service. 

let parts are of course obtained Midland, Mich., is a prosperous 
from the factory. The gasoline| community of 9,000. Based on 





The service operation is their best source of new business. 
billboards above the gas station tell this firm’s story. 


| service department 





UICKIES 


THAT ARE UNIFORM 
IN DESIGN 
SELL MORE CARS 
Because — uniform ‘‘Quick 


stations will be 
more quickly identified with 


Service”’ 
the manufacturers’ 
Motorists more quickly get 
the habit 
uniform stations ... see two 


cars. 


of driving into 





or three and think they’ve 
seen ten or twenty. 

And besides.. 
greater economy in building 


. there’s 





ten or more stations at a 
time. Write Austin. 


THE AUSTIN COMPANY 


Engineers and Builders—National Headquarters: 16112 Euclid Ave., Cleveland, O. 
Offices in Principal Cities—Detroit, Michigan, 2842 West Grand Boulevard. 


Five Chevrolet Dealers Praise Sales-Service Plan 
All Find New Set-up Better 


car owner population, Morley 
Backhurst, head of the Backhurst 
Chevrolet Sales, does a gasoline 
business that would be a credit 
to a city 10 times its size. Back- 
hurst tells ADN that he pumps 
17,000 gallons of fuel per month 
and that he handles, besides the 
canned oil he passes out, over 500 
gallons of oil per month. Back- 
hurst says a large percentage of 
his new car and truck sales come 
through the service department 
activities. He sells service on all 
makes of cars and has a com- 
fortable volume of business in his 
shops at all times. From the 
standpoint of shop equipment, 
Backhurst has everything needed 
to get the car out quickly and 
supplements his shop work by 
handling wreck jobs and doing 
road service work. The Backhurst 
establishment is not one of the 
new types of buildings, but like a 
great many dealers, Backhurst 
has taken advantage of a corner 
location and arranged a wide ap- 
proach to the gas pumps. 

The Frankel Chevrolet Co., lo- 





+» has made service and sales convenient for 


The illuminated 
They sell lots of gas and oil, 


cated at 1258 East 105th St. 
Cleveland, O., has gone in for the 
neighborhood service-sales plan 
to the extent of an elaboration 
of the type of building. It is a 
feeder station and located adja- 
cent to the showroom. 

Frankel’s idea is mainly service, 
for in the station he has provided 
eight service doorways so the car 
driver can get to whichever de- 
partment he wants. The approach 
is over a wide platform, made by 


| setting the building back from 
| the regular building line of the 


street. The platform will accom- 
modate a large number of cars at 
one time. Frankel says: “Our 
is constantly 
turning over to our sales depart- 
ment the names of customers with 
whom they contact, who are 
really interested in new cars.” 

Frankel has a profitable volume 
of service work. He sells 16,000 
gallons of gas and 500 gallons of 
oil a month, can handle all types 
of repair work and to date has 
added to his general _ service 
volume service on other makes of 
cars than Chevrolets. He adds 
that he is buying 10 per cent of 
his parts for other cars from the 
Cleveland jobbers and gets quick 
service. 


Old Smoke-Eater Drives 
Ford V-8 to New Victories 

Portland, Ore., June 21.— Joe 
Thomas, old-time race driver, 
who got his start on the old Rose 
City track here, recently finished 
his first lap in Portland driving 
a Ford V-8 model, the trip being 
sponsored by the Gilmore Oil Co. 
and the Ford Motor Co. He 
drove the endurance event from 
Blaine, Can., to the Mexican line 
over the Pacific Highway. 


Fenton Heads List 


Akron, O., June 21.—Frank Fen- 
ton, general superintendent of the 
Miller Rubber Co., division of the 
B. F. Goodrich Co., heads the list 
of Goodrich employes who are elig- 
ible for 20-year service pins in June, 
too late for them to be presented at 
the annual Twenty-Year Service Club 
picnic last week. 

Others who are now eligible for 
20-year pins, will be awarded pins 
by J. D. Tew, president, at the 
December meeting of the Twenty- 
Year Club. 





Many Adverse Conditions 


OO — 





Washington, June 21.—Increases 
in retail trade throughout the 
greater part of the country last 
week are reported by the U. S. 
Department of Commerce in its 
business survey of 33 cities. In 
the wholesale lines less favorable 
conditions prevailed, due to a 
considerable extent to the un- 
certainties resulting from _ the 
NRA decision. 

Adverse conditions resulting 
from the NRA situation became 
apparent in a number of cities. 
In New York there was some 
talk of the lengthening of hours 
but as far as could be determined 
there were few actual wage cuts. 
The general disposition was to 
stand pat for the present. Buyers 
in many cases called for addi- 
tional discounts and long credit 
terms such as existed in the pre- 
NRA era. Guarantees of rebates 
against future price cuts also were 
being asked, it is reported. Manu- 
facturers and wholesalers, how- 
ever, were said to be loath to 
grant these concessions. 


Increased Hours 


Philadelphia reported a disposi- 
tion on the part of many buyers 
not to make further commitments 
since the NRA decision has ad- 
versely affected many lines in- 
cluding wool, dress goods, agri- 
cultural implements, hardware, 
chemical and pharmaceutical in- 
dustries. In San Francisco in- 
creased hours and price-cutting 
were reported as being rather 
widespread. Chicago retailers 
were reported as hoping for price 
concessions, but wholesalers were 
seeking and occasionaly securing 
shaded quotations for spot busi- 
ness. In Boston the leather, cot- 
ton goods, and shoe markets were 
very quiet with buyers withhold- 
ing bids on future deliveries and 
trade was confined to spot and 
nearby needs, pending clarifica- 
tion of the NRA situation. 

However, renewed assurances 
of the desire of employers to con- 
tinue working conditions as they 
had existed under NRA were re- 
vealed as forthcoming in many 
of the reporting cities. Cleveland 
reported that the termination of 
NRA codes had resulted in a sur- 
prisingly few adverse factors in 
business in northern Ohio while 
some new and unexpected orders 
had resulted from the situation. 

Building activities continued to 
show a strong upward trend in 
all parts of the country. 
construction gained most mark- 
edly. 


Crops Favorable 


Crop conditions were 
as generally favorable although 
excessive rains and floods had 
exacted some toll. 

There were no special changes 
in the employment _ situation 
throughout the country although 
there were numerous reports of 
shifting from relief rolls to pri- 
vate employment. A report issued 
during the week revealed that 
in May the United States Em- 
ployment Service made 271,715 
placements, a gain of 9.8 per cent 
over the number in April. In May, 
377,661 new applications were re- 
ceived from persons never before 
registered with the service, a gain 
of 14.6 per cent over April. At 
the end of May, 6,092,360 persons 
were actively seeking work 
through the service, a decline of 
3.5 per cent from the total at the 
end of April. 


reported 


Cars Increase 

Olympia, Wash., June 21.—-A heavy 
increase in the number of cars and 
trucks operating in Washington was 
shown in a compilation of Harry 
C. Huse, license director. Fees col- 
lected by June 1 climbed from 
$1,685,882 in 1933 to $2,395,570 in 
1935. There were 32,218 private cars 
licensed in 1933; 309,674 in 1934, 
and 345,178 in 1935 by June 1. 
Trucks also increased from 46,975 
in 1933 to 53,795 in 1935. 





Home | 
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Survey Discloses Increases in Retail Trade 
NRA Situation Leads to : 


Road Chief Says 
Highway Funds 


Too Restricted |! 





Washington, June 21.— “Many 
benefits of Federal highway legis- 
lation are lost by the recent un- 
satisfactory limitations 
to the expenditure of highway 
funds provided by the 1935 Relief 
Act,” declared William P. Mc- 
Donald, president of the Ameri- 
can Road Builders’ Assn., this 
week. 

“According to the ruling,” Mc- 
Donald said, “for every $1,400 ex- 
pended one man is to be furnished 


” 





to see Mohair Velvet u 
a car taken in trade 

means minimum expe 
conditioning. No need 
mohair interior, or put« 


arousing slip-covers. Chances are 
nine to ten it will show practically 


no wear; it cleans q 
cheaply; the pile can 


back to its erect position and look 


fresh and new. 
Naturally, you can’t 
kind of upholstery 


COLLINS & 


200 MADISON AVENUE 


1935’s 


applying | 





Most automobile dealers are glad 


9 











They report that 
They pump 11,000 


Co., Kingston, Pa., attracts car owners. 
” 


The plant of Lester Chevrolet 
service facilities are the ‘‘best source for new business. 
gallons per month. 





work on the job for one year and necessary construction materials, 
this figure must also include all| equipment and transportation for 


pholstery in 

because it 
rise for re- 
to retrim a offered to you in trade. But when 


»n suspicion- you sell new cars trimmed with 
Mohair Velvet, you have the satis- 
faction of knowing that the uphol- 
uickly and stery will be in good condition 
be steamed when those cars come back to you 
as used cars. 

And in doing so, you're giving 
control the your new car customers a break- 
in all cars as well as your used car department. 


AIKMAN CORPORATION 
NEW YORK CITY 


the same period. The figure is 
insufficient to provide for the 
construction of anything but low 
cost improvement. 

“Heavy traffic highways can- 
not be built under this restriction, 
while low type construction is of 
no value in thickly populated 
areas where relief needs are 
greatest. Rather than relieve un- 
employment it will compel indus- 
try to lay off the men they now 
have and add them to the relief 
rolls. The present’ restriction, 
therefore, nullifies to a very large 
extent the purpose of the relief 
act, and returns us to the dark 
ages in road construction.” 


Metal Mouldings Moves 


Detroit, June 21.—Metal Mould- 
ings Corp., of this city, will move 
to a new plant June 24, it was 
announced today by C. P. Cham- 
berlain, president. Increased volume 
of business was said to have made 
the change necessary. 








What does it cost 
to recondition 
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Women are Greatest Influence in Car Bu 


Survey By ADN Discloses 
Ap potntments Appeal Most | 


By CHRIS SINSABAUGH 





Detroit, June 21.—A_ survey| 
conducted by Automotive Daily} 
News among a representative lot | 
of its dealer readers confirms the | 
belief that it is the little woman | 
at home whose influence is great- | 
est when it comes to the pur-} 
chase of the new car, and by a! 
big majority. The poll shows 65) 
per cent in favor of women and 
35 for the men. 


ADN conceived the idea of this 
poll ’way last winter during the} 
Chicago show. At that time the 
Chicago Tribune put on a survey 
and reported that women select- 
ed 70 per cent of the cars sold | 
at the show. So ADN did a little} 
surveying of its own. It sent 
postal card ballots to more than 
1,000 dealers scattered through- 
out the country and asked their 
opinions on this most important 
subject. The returns came from| 
dealers representing 328 fran- 
chises, covering almost every 
make of car. 


In the compilation of the re-| 
turns ADN found that the woman 
median of 65 per cent was the 
voice of a big majority of those | 
who voted. Of the total of 328, | 
301 were 50 per cent or better in| 
favor of the women. The dis-| 
senters must have been bach-| 
elors; they totaled only 27. 





Interesting sidelights on what! 
particular features appeal to 
women in determining the pur- 
chase of cars is had out of this 
Same questionnaire. There were 
216 dealers, each holding from 
one to three car franchises, who 
listed features that appeal to| 


+ 
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| 
women buyers. In all, 914 rea-| 
sons were given which can be 
grouped under 22 classifications. | 


The vote shows that appoint-| 
ments lead the field with 178 
votes, with appearance a close 


second with 170, and color third | 

with 115. The following table.| 

breaks down this vote: 

I. Economical Features 
Price (9) 
Economical Car (9) 

II. Body, Motor, Chassis, or Per- | 

formance | 


shows how the new scheme works; that is, it wou 


Red, White and Blue Buses 


ying 





All Michigan school buses must now be painted red, white and blue, to distinguish them from other traffic. 
Id, if it were possible to show red, white and blue with black ink. 





The above Dodge bus 
The law was urged 


by the United Commercial Travelers, it is said. 





A. Body, Motor and Chassis_ | 
All round safety (24) | 
Dependability (3) 

B. Motor and Chassis 
Ease of operation (96) 
Ease of shifting (10) 
Convenience (12) 


But 
Here 


in the other classifications. 
study the returns yourself. 
they are in detail: 
LOW PRICE GROUP 
Chevrolet, Ford, Plymouth 


Performance (4) Terraplane 
C. Chassis Total Group 
Riding qualities (27) sem ieee aan 
Brakes (6) 2 90% 10% 
D. Body 2 85 15 
Appearance (170) 6 80 20 
Appointments (178) 2 76 24 
Color (115) 21 75 25 
Comfort (68) 1 73 27 
Comfort of seats (13) 4 70 30 
Dash fittings (15) 1 65 35 
Luggage compartment (9) 20 60 40 
Roominess (13) 13 50 50 
Style (73) 2 40 60 
Upholstery (53) | 2 30 70 
Returning to the voting on| Median falls between the 70 per | 
women’s control of the purse | Cent women, 30 per cent men and 
strings, the results show that in| 6 Per cent women, 35 per cent 
the low priced group feminine | ™€™ STOUPS. 


influence is a shade stronger than LOW MEDIUM PRICE GROUP 





—— 


+ 


¢¢ 


W X 


Detroit's Leading Independent Station 
Joins 
NBC Blue Network 


HE National Broadcasting Company announces that 


De Soto, Dodge, Pontiac 





Total Group 
o Number Women's Men’s 
) Dealers Influence Influence | 

2 90% 10% 

1 85 15 

7 80 20 

\ | | / 2 76 24 

10 75 25 

1 73 27 

4 70 30 

5 65 35 

12 60 40 

1 55 45 

9 50 50 

1 45 55 

2 40 60 

2 30 70 


Median falls in 65 per cent 
women, 35 per cent men group. 


HIGH MEDIUM PRICE GROUP 
Auburn, Buick, Chrysler, Hudson 
Hupmobile, Nash, Oldsmobile 
Reo, Studebaker 
Total Group 


ie fees oes 

station W XY Z, Detroit,will jointhe NBCblue( WJZ) 1 98% 2% 
Network on September 29, 1935,when the NBC franchise : = ’ 
for complete Blue Network service will become effective. - = = 
WXYZ, operated by the Kunsky-Trendle Broadcast- : 2 = 
ing Corporation, justifies its claim to the title of “Detroit's * = ¢ 
Leading Independent Station” not only by reason of its * = = 
fine local programming but also because of its leadership : = = 
in establishing and maintaining high standards of adver- : - » 


tising ethics and practices. 


program schedules of a representative list of popular 
NBC programs, WXYZ promises to rank even higher 
in the favor of Detroit listeners. 

With its 1000-watt transmitter, centrally located in 
Greater Detroit, WXYZ delivers a strong, clear signal 
throughout the nation’s fourth largest market, providing the 


quality coverage rightly demanded by network advertisers. 


NATIONAL BROADCASTING COMPANY, INC. 


A Radio Corporation of America Subsidiary 
NEW YORK ¢ WASHINGTON ¢ CHICAGO ¢ DETROIT ¢ SAN FRANCISCO 





With the inclusion in its Median falls 65 per cent women, 


35 per cent men group. 
HIGH PRICE GROUP 
Cadillac, LaSalle, Packard 
Pierce-Arrow 


Total Group 

Number Women’s Men’s 
Dealers Influenee Influence 

1 98% 2% 

1 90 10 

1 80 20 

5 75 25 

1 70 30 

2 65 35 

6 60 40 

2 50 50 

1 40 60 

1 35 65 


Median falls in 65 per cent 
women, 35 per cent men group. 


New York, June 21.—The ad- 
ministration’s negotiation of trade 
agreements with foreign nations 
under the most- 
favored - nation - 
principle has 
brought a heavy 
increase in 
automobile’ ex- 
ports during re- 
cent months, 





benefit to fac- 








ment in the 
: 4 Michigan area, 
R. C. Graham according to 


| Robert C. Gra- 
ham, chairman of 
Assn. is 


| facturers’ The group 


| and intensifying its support of the 
| program being administered by 
Secretary of State Cordell Hull. 

“The results of the trade agree- 
ment executed last September 
with Cuba,” Graham said, “are 
already a matter of statistical his- 
tory. Trade both ways between 
the United States and the Island 
Republic has been greatly in- 
creased, with benefits to all con- 


cerned, and with higher prices 
prevailing, actually, on Cuba’s 
principal export to us. In the 


eight months during which the 
agreement has been in force, ex- 
pert of automobiles and parts to 
Cuba have totaled $1,883,000, an 
increase of 194 per cent over the 
shipments in the corresponding 
eight months a year earlier, 
which totaled $639,000. What this 
means in the way of employment 
in Michigan needs no further 
comment. 

“In Belgium, where an agree- 
ment has been in force only since 
May 1, the results are even more 
dramatic, for consumption of 
American motor cars has sud- 
denly jumped to a level that has 
not been equalled since the boom 
years.” 


Ford Will Open 


in the east will 
Steel Pier here, according to an 
announcement made today by 
representatives of the Ford Mo- 
tor Co., who inspected the ex- 


season. 
be open to the public on or about 
June 22. 

In addition to a display of auto- 
mobiles, a complete line of Ford 
products will make up a large 
portion of the exhibit. Motor as- 
sembly demonstrations and other 
features connected with the man- 
ufacture of Ford cars will also 











have a prominent part in the ex- 
hibit. New features will be added 
from time to time in accordance 
with the policies in force at the 
San Diego fair. 


with consequent | 


tory employ-| 


the export com- ||) 
mittee of the Automobile Manu- | 


| holding a two-day meeting in De- | 
troit for the purpose of extending | 


Steel Pier Show 


Atlantic City, N. oe June 21.— | 
The largest automobile exposition | 
be opened on) 


hibition space leased for the 1935 | 
The Ford exhibit will | 





Robert C. Graham Hails 
Present U.S. Trade Po 


o.-- 


licy 





Traffie Accidents 
Cost Cent a Mile 


Richmond, Va., June 21 
(UTPS).— Placing the ag- 
gregate annual cost of traf- 
fic accidents at $1,500,000,- 
000, J. A. Kline, managing 
director of the Automobile 
Club of Virginia, Inc., de- 
clared this loss represents 
an average cost of one cent 
per mile to motorists on 
account of automobile acci- 
dents, 

Kline based his statement 
on insurance figures made 
available by the American 
Automobile Assn. national 
headquarters. 


iq} 
| 





























Three Chrysler 
Divisions Report 
Increased Sales 


Detroit, June 21.—A total of 
| 9,642 Plymouths were sold at re- 
tail during the week ended June 
15, it was reported. This is an 
increase of 4.2 per cent over the 
previous week when the total was 
9,255. Deliveries during the cor- 
responding week of 1934 were 
8,745 units. The gain this year 
over the corresponding week of 
1934 was 10.3 per cent. Accumula- 
tive sales for the 24 weeks of 1935 
were 195,123, a gain of 39.9 per 
cent over the first 24 weeks of 
1934, which totaled 141,869. 

Combined passenger car and 
truck sales for Dodge during the 
week ended June 15, totaled 8,116 
as against 7,774 sold during the 
previous week. Deliveries of 
Dodge units during five and a 
half months of the present year 
total 148,781 Dodge and Plymouth 
passenger cars and 24,891 Dodge 
trucks, a grand total of 173,621 
vehicles as compared to 110,106 
sales recorded for the correspond- 
ing period in 1934. The increase 
in favor of the present year is 
57.7 per cent. 

During the week ended June 
15, retail deliveries of Chrysler 
and Plymouth cars amounted to 
4,764 units. Some 3,609 of these 
were Plymouths and 1,155 were 
Chrysler cars. This, it was said, 
is considerably ahead of the fig- 
ures for the corresponding weeks 
of the past three years. 





Memphis Buys Buses 


Memphis, Tenn., June 21.—The 
|Memphis Street Railway Co. will 
| purchase 80 buses in converting 


street car lines into bus routes, ac- 
cording to announcement by Col. 
Roane Waring, president. An initial 
order for 26 buses, costing $225,000, 
has been forwarded to the American 
Car & Foundry Co. and it is ex- 
pected they will be delivered here 
Aug. 1. 
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New NRA Launched Without Fanfare or Red Fire 


Motor Accident Toll Falls 
Below ’34, Key Cities Report 


Group Limited to Study 
Of Fair Practice Trends 


With , 


Washington, June 21 
none of the fanfare of early Blue 
Eagle days, the new NRA 
week began its necessarily 
stricted activities. However, there 
were numerous important de- 
velopments incidental to the set- 
ting up of the machinery under 
which NRA will operate during 
the coming months. 

An assignment to determine and 
report on changes which have 
occurred in wage and labor con- 
ditions and fair practice standards 
since abolition of the compulsory 
codes came from the 
in a letter to James L. O'Neill, 
acting NRA administrator. 

Plan Check-Up 

“In line with our recent dis- 
cussion,” the President wrote, “I 
am requesting you to set up in 
the Division of Business Co-oper- 
ation a section devoted to accu- 
mulating, checking and reporting 
accurate information concerning 
the extent to which changes occur 
in the maintenance of labor stand- 
ards or fair practice provisions of 
codes of fair competition, follow- 


re- 


ing the abolition of such codes. | 
importance | 


‘It is of primary 
that this work should be done very 
carefully and under the supervi- 
sion of an impartial committee, 
which might be constituted as 
follows: An impartial chairman, 


President | 


this | 





a representative of management | 
and a representative of labor and | 
a member designated by the De-| 


partment of Commerce and an- 
other by the Department of La- 


bor. Through such a committee, 
this work may be co-ordinated 
with the informational services | 


of the Department of Commerce 
and Labor and with 


similar | 


services maintained by organi- | 


zations of employers 


ployes. 
To Publish Findings 


and em- 


“Information should be collected | 


through field offices 
available sources under such 
supervision that reports sent to 
Washington can be checked, com- 
piled and put in form for appro- 
priate publication with assurance 
that they are accurate and as 
comprehensive as_ possible. It 
should be emphasized that the 
purpose of this work is the gath- 
ering and publication of reliable 
information and to counteract 
any propaganda which may be 
designed to promote a special in- 
terest.” 

Earlier in the week the Presi 
dent ordered the following steps: 

Dissolution of the National In- 
dustrial Recovery Board. 

Appointments Made 


Appointment of James L. 
O’Neill, former vice-president of 
the Guaranty Trust Co. of New 
York, and recently control officer 
of NRA, to have charge of the 
organization, with the 
acting administrator. 

Appointment of Leon C. Mar- 
shall, Brookings Institution, and 


title of | 


and other | 


| retain those 








o————_ —— — 
| sonnel to the work to be done 
| during the coming months. That 





Emily Newell Blair, former chair- 
man of the Consumers’ Advisory 
Council; and Walton H. Hamilton, 
Yale professor and former mem- 
ber of the NIRB. 

Effective at Once 
President, in making pub- 
executive orders which 
included an order continuing in 
effect all such previous orders 
with amendments making them 
consistent with the new legisla- 
tion—declared: 

“The administration of the 
amended act will proceed as rap- | 


The 
lic the 


idly as possible to adjust activities | 


and personnel to conform to pres- 
ent limited objectives. 

“So long, however, as there 
possibility of further legislation, 
it will be desirable to maintain 


the general structure of the re- 
in Wash- | 


covery administration 





Country Car Owners 


Get Reduced Rates 


Nashville, Tenn., June 21. 
— Automobile owners of 
this state will save thous- 
ands of dollars in insurance 
costs during the coming 
year as a result of reduc- 
tions in fire, theft and col- 
lision rates, effective June 
15. 

A 33 per cent reduction 
in fire rates is made for 
automobile owners living in 
the country. Rates in large 
cities are unchanged, but in 
suburban areas outside the 
five-mile zone reductions 
average about 60 per cent. 
Collision premiums have 
been reduced around 8 per 
cent on $50 deductible poli- 
cies, according to the new 
schedule. 





ington and in field offices, and to 
essential members 


| of a trained personnel who can 





a former member of the National | 


Industrial Recovery Board, as 


chief of the division of review. 
Appointment of Prentiss 
Coonley, code administration di- 
rector, as director of the new 
Division of Business Co-operation. 


Appointment of George L. 


|} ernment. 


be usefully employed. There will | 
be lasting values in a careful 
appraisal of the two-year ac- 


complishments of the NRA and 
in preserving for permanent use 
the records of that experience. | 
This can be done most effectively | 
and economically by those here- | 
tofore engaged in the work of | 
codification. 


To Cut Personnel | 

“A steady but gradual reduc- 
tion of personnel is, therefore, a 
sound public policy which will | 
also avoid imposing undue hard- 


| 
| 
| ships on faithful employes wae | 


can continue to render a service | 
of exceptional value to the gov-| 
It will be necessary, of 
course, to retain sufficient force | 
to report on the effects of code 
abolition. This will include infor- 
mation covering changes in labor | 
and fair practice standards.” 

In addition to studying these | 
changes, NRA’s principal function | 
will be to co-operate with business 
the formation of voluntary 


| in 
| codes. This will be under the} 
direction of Prentiss J. Coonley. | 


A 


| under which government contrac- | 


Berry, president of the Printing | 
Pressmen’s Union, a former divi- | 
sion administrator, as assistant to| 


Mr. O’Neill, representing labor. 


Appointment of an 
council to consist of the following 


members: 


| islation 


advisory | Ditely desired by the President 


Charles Edison, former member | 


of the NIRB; Howell Cheney, New 
England silk manufacturer; Philip 
Murray, former member of the 
NIRB and vice-president of the 
United Mine Workers of America; 
William Green, president of the 
American Federation of Labor; 


Notice already has been served | 
that legislation will be sought) 


tors must agree to maintain cer- 
tain standards of wages, hours, 
and the elimination of child labor. 
It is expected that when such leg- 
is enacted—an end defi- 


a third division of the new NRA 
will be established. 

Immediately following his ap- 
pointment, Acting Administrator 
O’Neill made the following state- 
ment: 


“The most pressing problem 
confronting the National Recov- 
ery Administration is adjustment 
of the organization and its per- 


| positions 


is | 


| adjustment cannot be made intel- 


ligently without planning the work | 


itself. The next few weeks will 
be devoted to developing such 
plans, and announcements will be 
made as soon as possible concern- 
ing appropriate changes in per 


sonnel. Pending this adjustment 
and in order to afford an oppor- 
tunity for orderly procedure, I 


am now adopting and confirming 
the action of the National Indus- 
tric il Recovery Board in continu- 
ing our personnel in their present | 
on a temporary basis, 
further order.” 

In a radio 
Emily Newell Blair, member ot 
the advisory council, urged 
sumer representation in all trade 
agreements and voluntary 
as an essential to fair treatment 
of all groups concerned with busi- 
ness. 


until 


address this week, 


| 146 


con- | 


codes | 





Washington, June 21. 
bile accidents exacted a toll of 1lzo 
lives last week, a reduction of 29 


Automo- | 


the nation. New York was sec- 


| ond with 10. Detroit, Los Angeles, 


from the previous week, according | 


to reports from 86 key cities 
public by the Bureau of the Cen- 
sus. In the same week last year 
fatalities occurred. During 
the 24-week period ended June 15, 
3,825 persons lost their lives as 
the result of automobile accidents, 
an increase of five over the cor- 
responding period of 1934 when 
3,820 deaths occurred. 


All the larger cities of the coun- 


with the exception of St. 

which reported 7 deaths, 
automobile fatalities be- 
previous week’s toll. Chi- 
deaths to lead 


try, 

Louis 
reduced 
low the 
cago reported 12 


made | 





and New- 
fatalities. 


Philadelphia, Pittsburgh 
ark each reported 3 
Indianapolis and Toledo, two ci- 
ties of smaller population, each 
reported the surprising high total 
of 4 deaths. 

Out of the 86 reporting cities 40 
had no auto deaths last week and 
29 had but 1. Twenty-six cities 
reduced fatal accidents below the 
previous week. 


Killed 


Law 
Madison, Wis., June 21.—The Cal- 
lan bill, limiting license fees on 
automobiles under 3,600 pounds to 
$10 per year, was killed June 12 in 
the state senate. 





ALEMITE’S 
SPECIAL Licoation SERVICE 


SCORES WITH DEALERS EVERYWHERE! 











Here’s a “Super- Service” 


oil change... 
other services, other products. 


Alemite has “timed” 


the height of the vacation season. 
and his Alemite Brigadiers are putting on 5 con- 
secutive weeks of special broadcasts, from June 
27th to July 25th inclusive. Millions will read the 
thrilling announcement of this service in The 





Horace Heidt and his Alemite Brigadiers will advertise 
the Special Vacation Service for 5 


A Brand-New “Super-Service” 
Idea— Backed by an Intensive 
Advertising Barrage — That 
Will Pile Up NEW Customers 
and GREATER Profits! 


Drive that is clicking 
with dealers everywhere. It will bring you in con- 
tact with motorists who are ready to spend... 
bring you prospects for complete lubrication and 
and provide an opportunity to sell 


this vacation program for 


consecutive weeks! 


Millions will read this full- 






age announce- 
ment in The Saturday ivonier Post which 
goes on sale July 16th! 


To tie you in with this nation-wide drive—there's 
a special banner, mailing folders, 
tickets, a hanging display, reprint of the Post ad, 
and full instructions on how to cash in. 


“vacation” job 


If an Alemite salesman hasn't called upon you— 
mail this coupon immediately and get the benefit 


Horace Heidt 


1878 Diversey Parkway 


of this big, national drive for vacation business! 


ALEMITE CORPORATION 


(Division of Stewart-Warner Corp'n.) 


Chicago, Ilinois 


> > . S -W ) ) c 
Saturday Evening Post that comes out July 16th, _——- ote ihe Oneee agen sf Cansda, Led. 
TUNE IN ALEMITE! Featuring Horace — 
Heidt and his Alemite Brigadiers. CBS Coast- & a 
to-Coast Network. One-half hour every Thurs- ALEMIT . 
day, 10:30 P.M. E.D.S.T.; 9:30 E.S.T. ! (Division of ORPORAT ~ — 
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New York, June 21.—A new era 
in industrial, social and political 
advancement of Mexico, accom- 
panied by almost undreamed of 
trade opportunities for American 
concerns will be inaugurated by 
the opening of the highway from 
the United States to Mexico City 
in the near future. This is the 
view held by George F. Bauer, 
manager of the export department 
of the Automobile Manufacturers 
Assn. who has just returned from 
a visit to Mexico during which 
he made a trip by automobile 
over most of the new highway. 

The new road—a 750-mile link 
in the Pan-American Highway, 
which will ultimately extend from 
the United States to the Panama 
Canal—is being rushed to com- 
pletion by an army of 10,000 Mex- 
ican workers. This first section of 
the highway runs from Mexico 
City to Laredo, Tex., where it 
connects with highways leading 
to all parts of the United States. 


“Completion of this highway 
will provide many benefits,’ Bauer 
declared. “While the opportunity 
that it will afford American mo- 
torists to experience new pleas- 
ures in the use of their motor 
vehicles is ‘not  inconsiderable, 
there are other advantages to be 
realized which, in my opinion, are 
of still greater importance. 

“Just as was the case in 
Canada which now has distinc- 
tion of having the highest per 
capita consumption of electrical 
power for domestic purposes of 
any country in the world, good 
roads in Mexico will unquestion- 
ably bring a rapid rise in the 
standards of living of that coun- 
try. This will mean an increase 
in all kinds of business activities 
in which Mexicans engage and 
also the opening of great and rich 
markets for practically all kinds 
of American products.” 

An indication of what the de- 
velopment of Mexico might mean 
to automobile manufacturers was 


found in figures quoted by 
Bauer. “Mexico with its popula- 
tion of 16,552,722 people today has 


only about one motor vehicle for 
every 200 inhabitants. This is in 
sharp contrast with the United 
States where there is roughly one 
motor vehicle for every five peo- 
ple and in Canada where motor 
vehicle ownership is at the 
of one for every 10 of population.” 

Bauer reported that motor ve- 
hicle dealers in Mexico City whom 


he encountered during his visit 
had revealed that their sales of 


passenger cars and commercial 
vehicles this year were from 30 to 
100 per cent greater than they 
were for the same period last year. 

Development of rich natural re- 
sources in the regions traversed 
by the highway can be expected 
to supply the means with which 
to enable the people of that coun- 
try to gratify their desires for 


American products, Bauer be- 
lieves. 
Ford Motor of Canada 


Sales Already Exceed ’34. 

Toronto, Ont., June 21 (UTPS), 
—R. M. Sale, assistant gen- 
eral sales manager, Ford Co. of 
Canada, on arrival here today for 
one of a series of dealer and 
dealer- salesmen meetings being 
held throughout Ontario, an- 
nounced that “Within the next 
few days the Ford Motor Co. of 
Canada’s export 
business will exceed the figure 


which was set for the whole of | 


1934.” 


Sale stated that as of May 20, | 


more Ford cars had been dis- 
posed of in Canada than during 
all of 1934, and that Canadian 
Ford sales, according to the April 
registration figures, the latest 
available, were 34 per cent of all 
the passenger and commercial 
ars sold in Canada. 


and domestic | 








ratio | 
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Says Pan-American Highway Will Develop Trade 
AMA Export t Manager Sees 


Mexican Desires Awakened 





6-Point Program 
Proposed _ to 
Cut Accidents 


Minneapolis, Minn., June 21. 
A six-point plan for the abolition 
of preventable traffic accidents in 
Minneapolis was outlined today 
by Frank C. Berry, secretary of 
the safety council of the Auto- 
mobile Club. 

Traffic casualties would fade to 
a minimum, Berry said, if every 
driver would cease: 

Driving down the middle of the 
street and go over to the right 
hand curb. 

Assuming that pedestrians have 
no rights. 

Driving carelessly where chil- 
dren are playing, remembering 
that children act impulsively and 
may dash out suddenly. 

Passing other automobiles at 
street intersections, weaving from 
one lane to another, and passing 
other automobiles on the right. 

Making abrupt turns at corners 
at rapid speed. 

Driving at a speed over 30 miles 
an hour within the city limits. 

If these rules were immediately 
put into practice by each Minne- 
apolis driver, accidents would vir- 
tually cease in the city, Berry 
declared. 


George R. Rich Plans 


Automotive “Come Back”’ 
Battle Creek, Mich., June 21.— 
George R. Rich sr., who founded 


the present Wilcox-Rich auto- 
motive valve plant in Battle 
Creek and Marshall, announced 


today his plans for a “comeback” 
here in the automotive parts in- 
dustry. Articles of incorporation 





were filed today for the Rich 
Manufacturing Corp., which in 40 
days will start manufacturing 
new types of valves, tdappets, 
cylinder heads and gas meters. 


‘aham De: alers Will 


Celebrate Victory Drive 


Detroit, June 21.—New sales 
records resulting from the com- 
pany’s Victory Drive will be cele- 
brated Monday at a meeting of 
more than 150 Detroit and Michi- 
gan dealers in the Statler Hotel, 
it was announced today by 
Robert C. Graham, executive vice- 
president of the Graham-Paige 
Motors Corp. 

The program will begin at 10:30 
a.m., with talks by Graham, W. 
V. De Galen, director of service; 
L. W. Thoms, director of dis- 
tricts; C. E. Briggs, director of 
dealer development, and George 
Curry, Detroit district manager. 

Special entertainment will fea- 
ture a luncheon at 1:00 p.m. The 
afternoon session will begin at 
2:00 o’clock. 


John J. Seiearamn 


Takes European Trip 


Cleveland, O., June 21.—John J. 
Batterman, president of the Ga- 
briel Co., makers of Gabriel Snub- 
bers, has left on 
a business trip 
to Europe, it 
was announced 
today. 

Batterman will 
visit the conti- 
nent and study 
the latest auto- 
motive develop- 
ments of fore- 
eign engineers, 
it was said. The 
improved eco- 
nomic condition 
of European countries this year 
has moved continental engineers 
to introduce many new ideas in 
spring suspensions, shock absorb- 
ers and automotive design gen- 
erally. 





J. J. Batterman 





Old Tactics Return To 


Retail Field, 


Survey Shows 


(Continued from Page 4) 


heaviest per dealer on record. Sales 
slow. Impossible to do business on 
legitimate basis at present time. 

* * + 


East Orange, N. J. 

Locally none of the dealers are ad- 
hering to code prices, all bartering 
more and accepting best results. Big 
factories using every strategy to 
force sales cancelling or threatening 
cancellation besides canvassing all 
the dealers for new prospects to 
consider changes or use as a lever- 
age to force more cars on the dealer. 
Will start investigation to give more 
definite data. 

Bd * a 
Santa Fe, N. Mex. 

Santa Fe and Alburquerque deal- 
ers disregarding book other than as 
approximate Guide. Trading condi- 
tions not any worse yet than for 
six months past. No indications of 
new car price cutting at this time. 


Increase in hours but no lowering of | 


rates apparent. Shortage of skilled 
help in this state. 
* ” * 
Buffalo, N. Y. 
Conditions in this district not 
favorable since Supreme Court de- 


cision. Approximately all dealers 
ignoring code restrictions and are 
quoting not less than maximum 
book prices. About 75 per cent 
are exceeding maximum by at least 


one hundred dollars for cars in low 
price bracket and are bidding from 
one to three hundred beyond max- 
imum for higher price bracket mod- 
els and most dealers admit they are 
in red ink but too many of them 
seem to think more volume will 
eventually change that condition to 
a profit. All dealers very much dis- 
couraged concerning their future 
possibilities and consider their best 
relief is your program of co-opera- 
tion with factories as regards fran- 
chise contract. Most all dealers have 
lost confidence with government due 
to its failure to enforce compliance. 
Large used car inventories every- 
where. Code labor wages continue 
in shops but salesmen in general are 
working on commission basis. 


Cleveland, Ohio 

All my dealers and all the others 
that I contact are trading wild. No 
limit to the demands made by cus- 
tomers and the length to which deal- 
ers will go to get the business. 
Guide book prices must be reduced 
for the reason that every customer 
expects the dealer to go way beyond 
the book price because the book price 
in the past was supposed to repre- 
sent the worth of the used car. 
Under the code dealers could go to 
the top price in book. Now the cus- 


| tomer expects him to go way beyond 


it, which the dealer cannot afford 


to do. 
* . * 


Greenville, S. C. 

Period since Supreme Court de- 
cision conditions in this state just 
as bad if not worse than before the 
code. Price cutting most noticeable 
and dealers are daily bidding against 
one another. Consequence being the 
horse-trading times have returned. 
Wild trades hurting everyone but 
the public and they are taking ad- 
vantage of the situation. Wages 
and hours are being absolutely ig- 
nored by everyone. Regarding price 
cutting and wild trading it is now 
worse than I have ever seen in this 
section. 

> * * 


Montpelier, Vt. 

Conditions on trading used cars 
worst we have had in years. Have 
definite information given by deal- 
ers who have overallowed in many 
cases. In many counties on the 
border of New Hampshire, dealers 
are going from $50 to $200 over 
book. Essential we get some Fed- 
eral assistance or from factory im- 
mediately or the dealers with large 
overhead will be pushed out of busi- 





ness. Would you like definite sales 
where overallowances were made 
sent you? 





CUMULATIVE NEW PASSENGER CAR REGIS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., 


CHRYSLER GROUP 





FORD GROUP 


and Metropolitan New York area which are 


compiled by Sherlock & Arnold. 


GENERAL MOTORS GROUP 
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‘Big Three’ Face Increase 
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Under President’s Plan 


poche 


(Continued from Page 1) 


holding companies in all lines of 
business. 

A constitutional amendment to 
permit taxation by the Govern- 
ment of subsequently issued state 


and local securities and taxation | 


by state and local governments of 
future issues of Federal securi- 
ties. 


Pertinent paragraphs from the 
President’s message follow: 

“Our revenue laws have oper- 
ated in many ways to the unfair 
advantage of 


economic power. * * * 


“The disturbing effects upon 
our national life that come from 
great inheritances of wealth and 
power can in the future be re- 
duced, not only through the 
method I have just described, but 
through a definite increase in the 
taxes now levied upon very great 
individual net incomes. 

“Social unrest and a deepening 
sense of unfairness are dangers 
to our national life which we 
must minimize by rigorous meth- 
ods. People know that vast per- 
sonal incomes come not only 
through the effort or ability or 
luck of those who receive them, 
but also because of the opportu- 
nities for advantage which gov- 
ernment itself contributes. There- 
fore the duty rests upon the Gov- 
ernment to restrict such incomes 
by very high taxes. * * * 

“We have established the prin- 
ciple of graduated taxation in re- 
spect to personal incomes, gifts 
and estates. We should apply the 
same principle to corporations. 

The automobile industry will be 
hit harder than any other indus- 
try in the country if Congress en- 
acts the proposal of the President, 
according to Clifford A. Prevost, 
in the Detroit Free Press. Pre- 


a few, and they | 
have done little to prevent an un- | 
just concentration of wealth and | 


vost points out that the proposed 
law might easily force the reor- 
ganization of some of the larger 
units of the industry. 


are manufac- 
Motor Co., 
and the 


automobiles sold 
tured by the Ford 
|General Motors Corp. 
Chrysler Corp.,” he says. ‘These 
would immediately face an _ in- 
crease in corporation tax of from 
13% per cent to 16% per cent. 


posed a tax upon dividends paid 
by a subsidiary corporation to a 
parent organization. 

“Under the existing corporate 
setup, the Ford Motor Co. would 
pay but one tax, the 16% per cent 
upon its net earnings, while the 
General Motors Corp. would not 


earnings of the corporation, but 
also upon 
Chevrolet, Buick, Cadillac, Frigid- 
aire and all of its other subsidi- 
aries. 

“While the latest proposals of 
the President for increased Fed- 
eral revenues would work to the 
disadvantage of the large corpo- 
rations in the motor field, the 
smaller ones would benefit, the 
experts said. Hudson, Hupmobile, 
Graham-Paige and others outside 
the ‘Big Three,’ would gain by a 
reduction in the existing tax. 











AS OTHERS 
SEE IT 





(Continued from Page 6) 


“bargain col- 
labor unions will 
doubtless attempt to claim that this 
means he must grant his employes 
at least part of what they ask, when- 


law requires him to 


lectively.”.. Some 


ever they choose to ask it. Other- 





“More than 80 per cent of the | 





‘ 


| 
wise, they will insist, he will have 
refused to “bargain,” and the labor 
board must proceed against him in 
the courts. 


Finally, enactment of the bill will 
necessarily involve the Government 
lin precisely the same sort of “en 
| forcement problem” which it en 
countered in the case of NRA and, 
some years earlier, in the case of 
prohibition. If a final draft is agreed 
upon in conference and the Presi- 
dent signs it, expectations will be 
aroused which the Government can 
not meet without an unremitting 
effort to enforce on thousands of 
widely scattered fronts a code which 
fails to reckon with a great diversity 
of local standards. Confusion and 
controversy. rather than industrial 
nence, would seem certain to attend 
this effort N. Y. Times 


“President Roosevelt also pro- | 


only pay the tax upon the net | 


dividends earned by | 





Production on 
Tire Guards Now 


Well Under Way 


Detroit, June 21.-—The tire 
guards sponsored by Ralph De- 


| Palma and manufactured by the 
| American Tire Guard Co. of this 
| city, 


which made quite a sensa- 
tion when shown at the auto 
shows this year, are finally in 
production, it was announced this 
week. 


Tire guards are available for 
1935 model Fords, Dodges, Plym- 
ouths, Buick 40s, Graham Sixes, 
De Sotos, and Chrysler Air- 
streams: and 1934 Model Dodzes 
and Plymouths. The sets are 


| being installed by Detroit dealers 


at $30 per set of four guards, 
plus an installation charge of 
$4.50, allowing a margin for deal- 
ers on new cars. 

Ben S. Pagel, president, says | 
that the company is now prepared 
to deliver a thoroughly proven | 
product in quantities to jobbers | 
and dealers, that not only is a| 
safeguard from _ blow-outs, 


but | 
eliminates the necessity of the| 
owner carrying a jack in his car. 


| proved dealer 


(Continued from Page 


been hard to keep 'em happy, I’m | 


told. 

But for '36 is going to be 
different. The purchase of the 
Durant plant ought to help a lot. 


it 





Industry W Would Suffer Most From Roosevelt Tax 


Sinsabaugh 





1) 
for all the car builders except 
| Ford. 
Which causes the column to 


dig into chronology and do a bit 
of reminiscing, recalling that over 


Fisher Body is going to take full| 4 span of 31 years the car makers 


possession of it, building only | 


have had only three pilots. When 


bodies for Oldsmobile. Fisher will | the Association of Licensed Auto- 


move out of the Oldsmobile plant, 
giving Oldsmobile relief from the 
growing pains it now is suffering 
from. With Fisher out, the pres- 
ent Oldsmobile plant will have a| 
capacity of 1,500 cars a day in-| 
stead of 900. Which means Ral- 
ston will increase his dealer out- 
lets for next year and be able to 
meet their demands. 


* * 


AND WHILE I was getting all | 
this from the sales manager, 
President McCuen stuck his head 
in the door to tell me something 
about export. He was proud of 
the fact that export in its way 
can match domestic sales in that 
in the whole of '34 the count was 
5,707, not including Canada, 
whereas right now it is 5,531. 
Just to think in all of '33 only 
exported 309 export units. 


As I started to leave Ralston 
says don’t forget about the im- 
service. Again 
Olds has been sending factory 
men around the country training 
dealers’ mechanics. So far this 
year more than 9,000 have been 
told how to administer first-aid 
according to factory methods. 

+ * + 

RIGHT ON the heels of Michi- 
gan making him Doctor of Laws 
Alvan Macauley swings again in- 
to the limelight. The Automobile 
Manufacturers’ Assn. has re- 
elected him as its president and 
he now has started in on his sev- 
enth consecutive term as head of 
the r.| the big _organization that speaks 


* 
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mobile Manufacturers, which held 
sway during the fight over the 
Selden patent, changed its name 
in 1904, becoming the National 
Automobile Manufacturers’ Assn. 
and later the National Automo- 


| bile Chamber of Commerce, Col. 


Charles Clifton of Pierce-Arrow 
was installed as president. The 
dear old colonel, who died in 1928, 


made a great and wise leader. 
He held the title from 1904 to 
March, 1927, when failing health 


caused his retirement. But the 
NACC directors emeritused him, 
making him honorary president 
and honorary director, while Roy 
Chapin, of Hudson, picked up the 
presidential reins. And then the 
Macauley regime started. 
+ * oF 


THIS LONG-TERMING brings 
to mind Tom Henry, president of 
the American Automobile Assn. 
This Detroiter now is serving his 
lith consecutive term. He’s 
proved to be the ideal man for 
this sort of a job. Not financially 
interested in any of the clubs in 
the association, he comes into 
court with clean hands when 
fighting for the rights of car own- 
ers in the matter of legislation 
and taxation. As such a cham- 
pion, heredity has a bearing on 
his ability, for he is a direct de- 
scendant of the great Patrick 
Henry—he who declaimed, “Give 
me liberty or give me death!” 
+ * + 


THE COLUMN’'S public is quick 
to bawl out the conductor when 
he hits the wrong key of the type- 
writer. So I offer the evidence 
of R. A. Walker of Mason City, 
TIa., who sells International Har- 
vester trucks, as proof I was 
wrong in my _ statement that 
“Dodge always has held third 
place in truck registrations.” 
Walker claims International Har- 
vester topped Dodge in ’29, ’30, 
31 and '32. 

And W. E. Jordan of the Jordan 
Motor Car Co., of Oswego, N. Y., 
would prove me mentally unbal- 
anced by referring to a statement 
in Wednesday’s “In the Pink” 
when I said it was three months 
between November and January. 





Coming Events 





JUNE 
16-20—White Sulphur Springs, W. Va. SAE 
Summer Meeting. The Greenbrier. 
28-29-——Waco, Tex, Texas Automotive Dealers 
Assn. Annual Meeting 
JULY 
22-23—Pittsburgh, Pa. Pennsylvania Automo- 
bile Trade Assn. Convention. William 
Penn 
NOVEMBER 
2-9—New York City. National Automobile 
Show, Grand Central Palace. 
9—Buffalo, N. Y. Buffalo Automotive Trade 
Assn. 34th Annual Show 
9-16—Toronto, Can, National Motor Show of 
Canada, under auspices Canadian Na 
tional Automobil Chamber of Com 
merce 
10-16—Cincinnati, 0. Automobile Dealers’ 
Assn Automobile Show Held in 
Musie Hall 
16-23—Minneapolis, Minn, Northwest Auto- 
mobile Show Armory Bldg 
23-28—Columbus, 0. Auto Show 
23-30—Montreal, Can National Motor Show 
f Kastern Canada 
DECEMBER 
2-8—Seattle, Wash. Auto Show 
9-13—Atlantic City, N. J. Automotive Service 
Industries Show Coliseum 





Will anyone having knowledge 
of the whereabouts of A. W. 
Hindman, a_ salesman, please 
communicate with Uptown Motors 
Corp., Chicago, ITIL. 
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Motor Share Trad 


© 


Little Change 
In Prices of 
Various Issues) 


By C. J. ALEXANDER 


New York June 21.—Irregularity 
marked trading in the shares of | 
automotive companies on the 
Stock Exchange this week. The 
net result was little change in| 
prices from last week, with some 
issues showing fractional gains 
and others showing small losses. | 


Parts and accessory stocks were 
active and some of the lower 
priced car and truck shares came | 
in for more attention than for| 
some time past. General Motors | 
and Chrysler continued of course | 
to be the most active with the| 
former showing more strength. | 
Chrysler ran into some _ profit 
taking after its rather sharp ad-| 
vance of last week and reacted} 
somewhat. Lycoming Mfg. de- 
clared the quarterly dividend of 
$2 on its 8 per cent preferred 
stock, payable July 1 to stockhold- 
ers of record June 25. Evans 
Products declared a dividend of 
25 cents a share, payable July 10 
to stock of record July 1. 


New Highs Reached 
The Automotive Daily News 
stock price average for the week | 
ended June 19, compared as fol- 
lows with those of the week pre- 
ceding and the like period of last 
year: 


Year 
Ago 


Last This 

Week Week Change 
24 22.33 22.70 +0.37 
10 23.04 23.438 23 
10 parts-accessoric 9 23.12 +9.43 18.6 
4 tire-rubbers 13.75 13.59 0.16 20.04 

New high prices were reached 
during the week by Borg-Warner 
and Briggs Mfg., trading in these 
issues have been the features in 
the parts and accessory group. 
General Motors was higher for| 
the week but Chrysler, due to a 
setback on Wednesday, closed 
without change. 

There was continued weakness 
in the tire and rubber list, except | 
in the case of Firestone which | 
was higher. 


motors 


‘ar-truck 


10.29 23.47 
XN 





Special Dividend 
Cleveland Graphite Bronze Co. 
declared a special dividend of 25 
cents a share and the regular of 
25 cents, payable July 5 to stock- 
holders of record June 28. The 
company paid 





an equivalent of | 
25 cents a share on Apr. 5 on the 
present outstanding stock. | 


Cleveland Graphite Bronze made 
its appearance on the New York 
Stock Exchange Monday for the | 
first time, its application for list- 
ing having been approved both| 
by the Exchange and the Securi- 
ties Exchange Commission. The 
opening price was 29% and it 
closed for the first day at 28%, a 
loss which it regained on the fol- | 
lowing day, however. This com-| 
pany sells most of its products to | 
the automobile industry and num- | 
bers among its customers many of | 
the leading companies. 

Second Quarter Profits 

It is being estimated in Wall | 
Street that Briggs Mfg. Co. will 
report for the second quarter | 
earnings about as large as those) 
of the first quarter, when $1.67 a! 
share was earned on the out-| 
standing stock. 

For many weeks reference to 
the action of the motors as a 


Where a STOP 
Invites a STAY 


Memor- 
Smart service. 
Rates: 
$1.50 to $3.00 
Double . $2.50 to $5.00 
Suites $5.00 and up 


HOTEL LENOX 
140 North St. Buffalo, N. Y. 


Clarence A. Miner, President 


Comfortable rooms. 
able meals. 
Convenient location. 


Single 





| basis of fluctuations of 


| of the smaller companies and for 


| the $14.29 dividends due thereon, | 


| for each five shares outstanding. 


| to have earned 37% cents a share | 
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group could be made only on the} 
General 
Motors and Chrysler, it is pointed 
out by those following the market 
closely. Shares of the smaller | 
companies were cutting little fig- 
ure in trading. This procedure 
has been somewhat changed in 
recent trading, however, and tape- 
watchers have been treated to 
the unusual sight of group action | 
in the motors. There has been 
increased activity in the shares 


the most part it has been on the | 
upside. 


Meeting Called 

In order to enable the company 
to refund its outstanding first 
mortgage 25 year 6% per cent 
gold bonds, due 1947, at a sub-| 


stantial saving in interest, the 
board of directors has called a 
special meeting of stockholders 


for July 16 for the purpose of 
creating a new mortgage. The 
company expects to be able to sell 
an issue of $30,000,000 bonds pay- 
ing only 4% per cent interest and 
if this is done approximately 
$17,800,000 of the bonds now car- 
rying 6% per cent rate will be 
refunded, certain short term in- 
debtedness will be refunded and 
company’s working capital po- 
sition will be strengthened. It is 
proposed that the maximum 
amount of bonds to be outstand- 
ing will be $45,000,000. 

E. G. Budd Mfg. has filed with 
the SEC an application to issue 
699,715 shares of no-par non- 
cumulative stock and 994,912 war- 
rants to purchase 663,275 shares 
of common stock. The offering 
is scheduled for July 16 and the 
funds may be used either to pay 
outstanding indebtedness or fur- 
nish working capital. 

Under a plan of recapitalization 
to be voted on June 27, holders of 
stock in Allied Products Corp. 
would revive each share of class 
A convertible common stock and 





one new class A share, $2 in cash | 
and one-half share of new com- 
mon. Present common _ stock 
would receive three new shares 


Reynolds Spring Co. is reported 


on its outstanding capital stock 
in April. 





| June 











Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, June 21, 2:50 P.M.—Chrysler rebounded today 


and reached a new high for 


the year at 50. General Mo- 


tors was up nearly two points at one time in a renewal of 
investment interest in automobile stocks. Parts and acces- 
sory shares also rose, Briggs and Borg-Warner making 


new highs for the year. 


Evans Products Calls 


$396,000 Debentures 


Detroit, June 21.—Evans Prod- 
ucts Co. Wednesday declared a 
25 cent dividend on its common 
stock, payable July 10 to stock- 
holders of record July 1. This 
brings the year’s total dividend 
disbursement to $1 per share. This 
dividend action took place at a 
special meeting of the board of 
directors postponed from the 
regular date of June 12. 


The board also passed a reso- 
lution authorizing the calling on 
Aug. 16 of the balance of its out- 
standing 6 per cent debentures 
due in 1938, bearing face value of 
$396,000 and callable at 102. 


Pines Re-elects 

Chicago, June 21.— Stockholders 
of the Pines Winterfront Co. at their | 
annual meeting this week re-elected 
all directors of the company. The 
board at a subsequent meeting re- 
elected all officers. Changes in both 
instances were made several weeks | 
in advance of the meetings when | 
Benjamin F. Stein was elected presi- 
dent to succeed William L. O’Neill, 
resigned, and Stein and Leonard M. 
Spitzglass were chosen as directors 
to succeed O'Neill and E. J. Pollock. | 





Reynolds Declares 


Jackson, Mich., June 21.—The Rey- 
nolds Spring Co. has declared an | 
extra dividend of 10 cents a share| 
in addition to the regular quarterly | 
dividend of the same amount, pay- | 
June 29 to stock on _ record | 
15. 


able 





U. S. Judge Takes Step 


To Sell Richfield Oil 


Los Angeles, June 21.—A defi- 
nite step toward foreclosure and 


sale of the Richfield Oil Co. of | 


California and subsidiaries was 
taken here when Federal Judge 
William P. James set July 5 as 
the date for hearing on whether 
the foreclosure decree shall be 
signed by the court. 

The way for an early sale was 
cleared in a compromise in which 
all appeals from orders of the 
court in connection with disputed 
questions as to mortgaged and 
unmortgaged assets and various 
income of the Richfield concern 
will be withdrawn from _ the 
United States circuit court of ap- 
peals. 


the Richfield properties. 


Cord Buys Reo Stock 


Lansing, Mich., June 21.—The May 


31, 1935, report of the Cord Corp..,| 
issued June 17, showed the acquisi- 
tion of 20,300 shares of stock of the | 


Reo Motor Car Co. since Nov. 30, 
1934. 

This, according to L. B. Manning, 
president of the Cord Corp. in an 
announcement received here from 
Chicago, does not signify any at- 


tempt of the Cord Corp. to obtain 


a working control of the local com- | 


pany. 


Goodyear Called 
Montreal, June 21.—All 7 per cent 
preferred shares 


been called for redemption at $110, 
plus dividends to date of $1.50 a 
share. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, JUNE 21, 1935 
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The Standard Oil Co. of | 
California has bid $24,000,000 for | 


of Goodyear Tire} 
& Rubber Co. of Canada, Ltd., have | 


ing Marked by Irregularity 


|| Thermoid Makes 


Many Changes In 


Executive Staff 


Trenton, N. J., June 21.—Fred 
Schluter was elected president of 
the Thermoid Rubber Co. at the 
last meeting of the board of di- 
rectors. He had been serving 
previously as executive vice- 
president, it was announced to- 
day. 

Officers re-elected were: 
Schell, general vice-president in 
charge of engineering; W. D. 
Pardoe, vice-president in charge 
of factory management; F. A. 
Sharpe, vice-president in charge 
of the Detroit office; Lloyd R. 
Leaver, vice-president in charge 
of sales, mechanical rubber goods 
division. 

Executive Election 

There was a new executive 
election in the Thermoid Textile 
| Co., where William H. Hall jr. 
was elected vice-president in 
charge of factory management. 
He had previously been the fore- 
man in charge of production at 
that plant. 

Several appointments affecting 
the automotive replacement di- 
vision were also made. Arthur 
B. Dougall was made director of 
replacement sales. Dougall has 
been with Thermoid for 11 years, 
during which time he has acted 
as salesman, sales promotion 
manager and division sales man- 
ager. Recently he was made 
president of the Canadian sub- 
sidiary, Thermoid, Ltd. 


Harvey Chosen 


Walter E. Harvey has been 
made executive assistant to 
Schluter and George Fabel. C. 
A. Klaus was appointed sales en- 
gineer in charge of replacement 
division products. 

To fill the vacancy created by 
Dougall’s promotion, M. J. Wink- 
ler was selected as division sales 
manager for the New York di- 
vision. Winkler has been with 
| Thermoid for over 20 years as 
salesman and district manager. 


Budd Reports 
Earnings Gain 
For Ist Quarter 


Philadelphia, June 21.—Sub- 
stantial increase in earnings in 
the first quarter of this year com- 
pared with the first quarter of 
1934, were reported today by the 
Edward G. Budd Manufacturing 
Co. and the Budd Wheel Co. 


The Budd Manufacturing Co., 
producer of automobile bodies 
and stainless steel trains, re- 
| ported earnings of $151,589.18, 
| which, after deduction of pre- 
ferred dividend requirements for 
the quarter, is equal to 4.7 cents 
a share on the 994,912 shares of 
outstanding common stock. This 
profit compares with a loss of 
$15,457.51 in the first quarter of 
last year. 

First quarter profit of the Budd 
Wheel Co. was $291,920.49, equal 
to 28 cents a share on the 965,258 
shares of outstanding common 
after deduction of preferred divi- 
dend requirements. This com- 
pares with earnings of $59,177.34 
in the first quarter of 1934. 


C. A. 








Goodyear Plan Rejected 


Baltimore, Md., June 21.—A plan 
offered by the Goodyear Tire and 
Rubber Co. to reorganize the Kelly- 
Springfield Tire Co. under the terms 
| of the Federal Bankruptcy Act was 
turned down today by attorneys for 
bondholders of the latter concern 
in the U. S. District Court. When 
the plan was refused, Judge W. Cal- 
vin Chestnut ordered a recess of 
several hours so that opposing coun- 
sel might have an opportunity to 
reach a possible agreement. 

The Kelly-Springfield Bondholders’ 


Committee, in rejecting the plan, 
held that the bondholders should 
| receive 85 cents instead of the 75 





cents offered. 
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the Ath Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 
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PROGRAM, its objective that of interesting young 
America in automobiles, is under way by the Chev- 


rolet organization. 


It covers the entire country, and em- 


braces the mailing of catalogues, special advertising ma- 
terial and other information to students in 1,325 high 
schools, 284 technical schools and 480 universities and 


colleges. 


Additional mailings are being sent to every man in the 


1,351 CCC camps, 
academies, including West Point 
and Annapolis, and 84 Y.M.C.A. 
training schools. Each man gets 
at least one part of the mailing 
each month. 

An extra 4,000 mailings are 
made each month to reach those 
who have made special inquiries 
on certain subjects. 

The entire program is based on 
arousing the interest of the 
younger generation in Chevrolet 
motor cars and trucks. 

The movement has the support 
of the heads of the schools and 
it is reported that thousands of 
letters are received each month. 

Such a large scale plan to in- 
terest young men in automobiles 
seems to be a field that has until 
now never been fully plumbed. 
Without a doubt a great share of 
these men will, either upon grad- 
uation or within a few years 
after, be buying cars. 

. a cd 

CLIFF KNOBLE’S Business 
Promotion Corp. has moved to 
1,397 Jefferson Ave., Detroit. Last 
week it was announced that 
Knoble had been placed in charge 
of Hupp account for Stack-Goble 
Advertising Agency. 

* oe * 

THE APPOINTMENT of Don 

H. Collins as a vice-president has 


been announced by Sidener Van | 








The Stevens Hotel offers the following summer attractions: 
air cooled dining rooms, coffee shop, lobby and writing 
rooms—children’s Fairyland—roof promenade—sun 
bathing on the roof—exhilarating view of Lake Michigan 
and Grant Park—garage and ample parking space in 
connection—special weekly rates—write for information. 


STEVENS 


WORLD'S LARGEST HOTEL 


Single rooms with bath from 3.00—Double rooms with bath from 4.50 





CHICAGO 
VACATION CHOICE 


A vacation in Chicago will afford you complete relaxation, 
diversion and amusement, including invigorating day- 
time and moonlight cruises on Lake Michigan, as well as 
a delightful education in such world-famous institutions 
as The Art Institute, Field Museum, Shedd Aquarium 
and Adler Planetarium, all located at Chicago's front 
door, within easy walking distance of The Stevens Hotel. 
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Riper & Keeling, Inc., advertising | 
agency in Indianapolis. 

Collins has been associated with | 
the agency since 1920 and for sev- 
eral years has been director of 
media. 


* * * 


ANOTHER STAFF appoint- | 
ment concerns Briggs W. Buer- | 
mann, who has joined the cre- 
ative staff of Brooke, Smith &| 
French, Inc., New York and De- 
troit advertising agency. 


Buermann was for a number | 
of years connected with the De- | 
troit office of Campbell-Ewald. 
Later he joined Pontiac-Buick- 
Olds, doing sales promotion work 
on the Buick account. More re- 
cently, he was connected with the 
Detroit office of Young & Rubi- 
cam in a creative capacity on the 
Packard 120 campaign. | 

* * * 


AUTOMOBILE advertising for | 
June is holding up _ unusually | 
good, Editor & Publisher reports. | 
Chrysler units are releasing gen- | 
erous schedules. Plymouth, | 
through J. Stirling Getchell, Inc., | 
has a June schedule consisting of 
two advertisements in the regu- 
lar Plymouth list of cities of over 
10,000 population. Dodge is mak- 
ing regular releases through Ruth- 













| John & Adams. 


rauff & Ryan, and Chrysler is 
making two insertions through- 
out its list, placed through Lee 
Anderson Agency. 


In the General Motors family, 
Chevrolet leads. The June list is 
reported to be unusually large 
and is also taking up all the May 
cancellations. 

Pontiac has also released a 
large schedule through McManus, 
D. P. Brother & 
Co. are releasing Oldsmobile ad- 
vertising in special ads in a few 
scattered points, but there is no 


| general schedule. 


place 
a wide 


will 
in 


Hudson - Terraplane 
at least two insertions 


range of papers, Brooke, Smith & | 


French reports. 
The Ford campaign in both the 


| daily and weekly field remains in 


June as outstanding in point of 
volume. 
* * * 


J. H. SHELDON has joined the 


| staff of the Detroit office of Ruth- 


rauff & Ryan, Inc., in which ca- 
pacity he will do creative and con- 
tact work on the Dodge Brothers 
account. Sheldon was formerly 


assistant 





resident representative of Roche, 








Bigger, Better 

Automotive Daily News’ 
of its Review and Reference Book is out, 
bigger and better than _ before. This 
“almanac of the automotive industry" 
contains a detailed directory of the in- 
dustry, financial data about automobile 
companies, passenger and commercial car 
registrations from 1929 to 1934, a chron- 
ology of motor vehicle development and 
a wealth of other data regarding numer- 
ous angles of this automotive world.— 
New York S 


second edition 


. . . 
Distribution 

Expansion in the number of sales and 
service outlets, a new development in the 
automobile industry, constitutes an im- 
portant solution of merchandising and 
distribution problems for dealers in the 
future, according to the Review and Ref- 
erence Book just issued by the Automo- 
tive Daily News. 

Ford dealers have taken the tead and 
now operate more than 1.000 neighbor- 
hood sales and service stations to supple 
ment the facilities of their main estab- 
lish ments, it is pointed out in a 
discussion by Sinsabaugh. Other manu- 
facturers’ dealers are falling in with the 
idea, he adds.—Chicago Daily News. 


Sales Solution 

Expansion in the number of sales and 
service outlets, a new development in the 
automobile industry, constitutes an im- 
portant solution of merchandising and 
distribution problems for dealers in the 
future, according to the Review and 
Reference Book just issued by the Auto- 
motive Daily News, Detroit, Mich. 

Known as the Neighborhood Sales and 
Service plan, this increased outlet move- 
ment is making rapid headway among 
automobile factories and dealers, states 
Chris Sinsabaugh, editor and former 
well known Chicago newspaper man. He 
adds that it gives motor car dealers many 
added opportunities in their contacts with 
the public for the sale of automobiles 
and the filling of service requirements, 

Ford dealers have taken the lead and 
now operate more than 1,000 neighbor- 


hood sales and service stations to sup- 
plement the facilities of their main 
establishments, it is pointed out in a 


discussion by Sinsabaugh. Other manu- 
facturers’. dealers are falling in with the 
idea, he adds.—Chicago Journal of Com- 


merce. 
Complete 

Automotive Daily News’ Review and 
Reference Book, giving complete statis- 


tical information as to 1934 operations in 
tho industry, is off the press. The book 
is a bi-annual production of this Detroit 
publication, the second of the series. 
Not only does it carry data as to 1934, 
but in a big way it is an automobile 
almanac giving production and registra- 
tion figures for both cars and trucks, 
financial data, sales figures and other 
valuable information of interest to the 
industry as a whole, 

Many new features are incorporated in 
the new issue, one of which is complete 
specification tables arranged in an un- 
usual way. Used car data, so hard to 
get, is found in it, as well as several 
reviews, among them being one on neigh- 
borhood sales-service, another on safety 
education as a sales stimulant. 

The publisher of this 108-page refer- 


per copy. 


BOOK .... 


Quantity orders at $10.00 per dozen. 
limited and there will be no second printing. 


Williams & Cunnyngham, Inc., in 
South Bend, Ind. Previous to 
that he had been with J. Walter 


| Thompson Co. 


* * + 
Karl I. Silvey has been ap- 
pointed by Roche, Williams & | 


Cunnyngham, Inc., as South Bend 
representative 
to assist in serv- 
icing the Stude- 
baker Corp., a 
position former- 
ly held by J. H. 
Sheldon, re- 
signed. 


35 years old, has 
been employed 
by Studebaker 





K. I. Silvey 
first job there was that of editor 


nine years. His 
of the export house organ. In 
1930 he became advertising man- 
ager of the Studebaker Export 
Sales Corp. Silvey was made 
to the manager of 
branches of Studebaker last Jan- 
uary and after Studebaker’s re- 
organization became its sales pro- 
motion representative 


Silvey, who is | 


for the past| 


15 


Recovery Bill 
Goes to Wis. Gov. 


Madison, Wis., June 21.—The 
Vaughan bill, which re-enacts the 
old Wisconsin Recovery act, with 
reservations, passed the state 
senate June 18 and was sent to 
| the governor for his signature. 

The major difference between 
the new recovery act bill and the 
old law is that under the Vaughan 
measure the rights to institute 
and administer codes has been 
taken from industry and placed 
in the hands of the governor. 


Twenty industries, including 
the motor vehicle retailing trade 
and the automotive wholesale 


trade, operated under state codes 
which were knocked out when 
the old Wisconsin Recovery act 
was held unconstitutional by the 
state supreme court. 

It is not probable that efforts 


will be made to restore codes, 
should the act be signed, until 
the supreme court has handed 


down a declaratory judgment on 
the validity of the new law. 








-- - Orchids 


for Our SECOND REVIEW & REFERENCE 
and not an onion in the lote 


enco book is George M. Slocum. The 
editorial compilation was done under the 
direction of Chris Sinsabaugh and 


William C. Callahan.—Detroit Free Press. 


* 
Appreciated 

The George B. Catlin Memorial Library 
of the Detroit News acknowledges with 
sincere appreciation the receipt of a copy 
of the extra edition of May 31! of the 
Automotive Daily News, received today 

We have many calls for the data 
found in it and will use the book fre- 
quently. Wo will appreciate being on 
the list for being informed when any 
publication is issued from your press, 
and may we be on the mailing list for 
such free data as is sent out?—Frances 
E. Curtiss, Research Librarian, Detroit 
News. 


Sales Service 

Expansion in the number of sales and 
service outlets, a new development in the 
automobile industry, constitutes an im- 
portant solution of merchandising and 
distribution problems for dealers in the 
future, according to the Review and 
Reference Book, just issued by the 
Automotive Daily News, Detroit, Mich. 

Known as the neighborhood sales and 
service plan, this increased outlet move- 
ment is making rapid headway among 
automobile factories and dealers, accord- 
ing to Chris Sinsabaugh, editor and 
former well known Chicago newspaper 
man. 

He adds that it gives motor car dealers 
many added opportunities in their con- 
tacts with the public for the sale of 
automobiles and the filling of serviee re- 
quirements. 

in all instances, such as sales, 
duction and _ specifications, the 
are worked out in minutest detail The 
object of the book is to make it the 
“almanac of the automotive industry.’’— 
Chicago American. 


pro- 
figures 


Wants Extras 

{ feel | must register with ali those 
who deserve it my enthusiastic praise of 
the grand job that it represented by 
your latest Review and Reference number. 

Haven't had time to examine it care- 
fully, but | have seen enough of it to be 
able to appreciate the job that all of 
you have done. 

From experience with the first Refer- 
ence number that you put out, | have 
learned that these things are pretty hard 
to keep your hands on because someone 


is always ‘‘borrowing’’ them. 
Wonder if one of you will heip me 
solve this problem by letting me know 


how much a half dozen extra copies of 
this would cost so that we can put one 
in the hands of everyone in our office 
who is likely to need it?—Steve Bryce, 
Automobile Mfrs, Assn., New York City 


Data Hard to Get 


The trade publication, Automotive Daily 
News, has issued a Review and Reference 
Book, giving statistical information as to 
1934 operations in the industry. 

The book is a bi-annual production of 
this Detroit publication, the second of 
the series and serves as an automobile 
almanac giving production and registra- 
tion figures for both cars and trucks, 
financial data, sales figures and other 
information of interest to the industry. 

Many new features are incorporated in 
the new book, one of which is complete 


EX OREM CODE ER Pe= J jimited number of extra copies of the complete book have been printed and so 
long as they last they will be furnished post-paid to Regular Subscribers at $1.00 per copy or to Non-Subscribers at $1.50 
We advise no delay in ordering extra copies as the supply is strictly 
AUTOMOTIVE DAILY MEWS, Detroit. 









im an un- 





specification tables arranged 
usual way. Used car data, so hard to 
get, is found in it, as well as several 


reviews, among them being one on neigh- 








borhood sales-service, another on safety 

education as a sales stimulant.—Detroit 

News. { 
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Clear, Concise 







Six months ago 1! had occasion to 
write you, complimenting Automotive 
Daily News on its first Review and Ref- 






erencs number, 
It seemed to me at that time that you 







had done the best possible job in pre- 
senting imporant statistical information 
to those in the automobile industry. 






{ have just finished studying the second 
edition of the same number. It calls to 












mind strongly the predictions of auto- 
mobile experts in 1908 to the effect that 
the Oldsmobile of that year was ‘‘the 
finite that human hand can make."’ 
Your new Review and Reference edi- 
tion in color is so far superior to the 
first that | am led to wonder what more 
you can do to improve upon it. It cer- 
tainly contains a clear and concise his- 






tory of the automobile industry from its 
beginnings through 1934.—W. H. Mason, 
Publicity Director D, P. Brother & Co., 
Detroit. 








futo Almanac 

Automotive Daily News’ Review and 
Reference Book, giving § statistical in- 
formation on 1934 operations in the in- 
dustry, was placed on sale last week. 
The book is an almanac of production 
and registration figures for both cars and 
trucks, financial data and other auto- 
motive information.—Detroit Times. 


Masterful 


Congratulations on your 
Reference Book, which is 
masterful accomplishment. 

1 can't quite understand why there 
shouldn't have been three times as much 
advertising as appears, because the merit 
of your endeavor surely justifies it. 

{ am confident your work will register 
in the big way in which it should, and 











Review and 
certainly a 













trust you fellows will continue to wear 
the same size hats.—Geo. N. Diederich, 
Publisher Chevrolet Dealers’ News, 
Chicago. - 
Impressed 

1 am so favorably impressed with the 





Automotive Daily News, Review and Ref- 
erence Book that | can not resist writing 
you and saying so. 

it is a distinct credit to your organi- 
zation, and is the most complete compila- 
tion of automotive figures | have ever seen. 
It helps to prove that | made no mistake 
in signing a subscription to Automotive 
Daily News prior to its first issue, which 
subscription, as you know from your 
records, has continued in force year after 
year.—O’Mara & Ormsbee, Inc., Publish- 
ers’ Representatives, Preston Roberts, De- 
troit Office. 















Masterpiece 

The second edition of the Automotive 
Daily News Review and Reference Book 
is a masterpiece of valuable information 
to the automotive industry. 

You deserve the highest praise from 
every company connected in any way 
with the automotive industry. — Cory 
Adams, Manager Automotive Dept. New 
York World-Telegram 
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DAILY NEWS, FRIDAY, MAY 24, 1935 


U. S. SEIZES PROPERTY 
AFTER RAIDING OF STILL 


DVICE— 
CHARGE 


3 Sackett St., Brook- 
unty Judge Peter J. 
charging abduction. 
t Izquierdo, 15 years 
od, N. J., aud there, 
ried her. 


arents refused”to con- 
marriage, so the young 
d 


srancatogafter hearing 
aroled Ramos. He said 
nfer with Judge Martin 
hat could be done to 
out the love affair of 
-ouple. 


D IN FREAK 


LANE CRASH 
May 23 (#).—Six men 
and forty-four injured 
irplane accident at the 
litary aviation field 
ne of three airplanes 
n flew too low. It 
to a building, killing 
stantly. The wall fell 
iy-nine soldiers listen- 
ture. Five of them 
* injured. 





URGES PENNSY 
TO LET DEALERS 


SELL BY BOTTLE 


Harrisburg, May 23 (?).— The 
House Ways and Means Committee 
proposes to permit liquor retailers 
to sell by the bottle as well as by 
the drink. 

After hearing views of dispens- 


ers upon two pending bills yester- ¥ 


day, the committee inserted several 
amendments including one to per- 
mit sales for consumption off the 
premises. | Then the bills were re- 
ported with affimative recom- 
mendations. 

Several of the dispensers told the 
committee retailers should be per- 
mitted to sell by the bottle after 
State stores close as a means of 
combatting the bootlegger. The 
amendment, however, does not limit 
bottle sales to periods after the 
stores are closed. 


Federal Judge Mortimer W. 
Byers in . Brooklyn yesterday 
signed an order presented to him 
by Assistant United States Attor- 
ney William S. Perlman giving 
final title to the Government of 
the premises at 11 Conselyea St., 
Brooklyn, which formerly housed 
ithe bottling plant of Joseph, Ben- 
jamin and Bronislaw Adamowicz. 

More particularly, the title is 
given to Collector of Internal 
Revenue Almon G. Rasquin, who, 
according to the order, has the 
right to sell or rent the property, 
as agent for the .Government. 

On Jan. 11 last, a jury before 
Judge Byers declared the property 
forfeit to the Government on the 
ground that a still of 1,800 gallons 
capacity daily was in operation on 
the premises in July of 1934. 

The three Adamowicz brothers 
were convicted of conspiracy to 





PGA 


*895 


COMPLETELY 
INSTALLED WITH 
275 GAL. TANK 


QUIET MAY 
OIL FURNACE 


LOESER'S sponsors the Quiet May Oil Furnace because it is, to the best 
of our knowledge, as good a value as can be obtained today. True, 


. 


operate a still, by a jury before 
Fedéral Judge Grover M. Mosco< 
witz in Brooklyn on March 26, this 
year, and on April 1 they were 
sentenged to fifteen months each 
jin a Federal penitentiary. 


ININETY FACE COURT, 
ON SANITARY CODE 


Health inspectors continuing 
their drive haled ninety persons 
into Coney Island Court on charges 
of violating sanitary code provi< 
sions. AIF received suspended sene 
tences and a warning. 


$13,800 HOLDUP 


Madison, Wis., May 23 (U.P). — 
Two bandits held up the R. W. 
Nelson jewelry store today and 
escaped with a stock of diamonds, 
brooches and cash valued at $13,800, 


iS 


MORTON © 


it is not “cheap.” But hundreds of satisfied owners tell us its utter depend- 
ability and economical operating cost more than make up for the few 


extra dollars you may pay for the Quiet May. In no other furnace will 
you find ‘ell of these features: 


], ALL STEEL BOILER. 


2. Fuel savings—owners report 25% to 


3. Tankless domestic hot 
—180 gallons per hour 
only 8!/oc. 


4, Two boilers for the pri 


Home owners can arrange liberal Federal Housing Ad- 
ministration terms through a bank, with 3 years to pay 


MAY OIL BURNE 


LOESER'S 


FULTON AT BOND, BROOKLYN TRIANGLE 5-8100 


5. Quiet May Lifetime Oil Burner with: 
(a) Sapphire jeweled atomizer. 


(b) Gerotor pump—the heart that 
never wears out, 


(c) Traffic Cop Valve. 


water supply 
at a cost of 


, The only boiler when installed in.» 


hot water heating system thet will 


supply heat in winter and hot water 


ce of one. A 
values, circulators, 


Plea 


eK eee eee ere eee 


=*""CLIP THIS COUPON AND MAIL TO“ *"* 


Frederick Loes« 
Brook! 


all year around without motorized 


gadgets, etc, 


r & Company, N. 
New York 


e complete information about 
rr MAY Oil Furnace 


—City and State 





bites man! 


O; Friday, May 24, in the Brooklyn section of 


The News, Loeser’s advertised an oil burner—Quiet 
May, at $895. Some advertising wiseacres tchk-ed 
and said it must be a mistake, that you couldn’t sell 
big unit merchandise in a mass newspaper. So we 
asked Paul Murphy, adv. mgr. of Loeser’s, about it. 
He reported: 

“It wasn’t a mistake. Just a routine ad. Results 
very satisfactory. Brought in sales of over $5,000.” 


The ability of The News to sell merchandise in 





any price range isn’t news—any more than the Dog 
biting the Man! It’s an old story to retail advertisers 
who have to get business from advertising—and can 
tell where they get it! The News brings them more 
business for their advertising dollar because it reaches 
more than two-thirds of New York City families, 
more effectively—at the minimum cost. 

So The News carries most of the Retail linage in 
New York, gets the largest share of the retail adver- 
tisers’ advertising dollars. 

In the infancy of radio, the radio set advertiser 
insisted on advertising in special sections—until he 
found that News r.o.p. paid better. The mechanical 
refrigerator makers had a similar experience. Most 
of the advertising in these classifications. has been 
going into The News for some years since. Now the 
oil heat advertiser is merely following precedent. 

And even the automobile advertiser, used to the 
long-term pull of advertising, unused to quick results 
—is discovering that automobile advertising in The 
News brings in lots of customers quickly, makes 
immediate sales! Car sales directly traceable to News 
copy are selling quite a bit more News copy this 
Spring. And the automotive advertisers are just 
following the parade of all the other advertisers who 
also found out the best business getter in the New 
York field! 

If The News isn’t getting most of your advertising 
expenditure in New York, you aren’t getting as much 
business as you should in New York! Can we tell 


: : ; 
you more about this market and this medium: 


2h & 


NEW YORK’'S “ 


{ NEws 


J PICTURE NEWSPAPER 


—o 
iis 
D = 


220 EAST FORTY-SECOND STREET, NEW YORK CITY 


Kohl! Building, San Francisco 


Tribune ‘Tower, Chicago . 
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